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Gibbs Hill Lighthouse. The Mid-Atlantic Dental Conference 


will be held in Bermuda October 7 to 10. 


For Chris issue: 
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MARK = Amalgam Fillings 


Gold Foil 9 


For Denser 
A time saving and efficient 
air hammer which, due to its consistency 
of pressure, will build homogenous 


gold foil and amalgam restorations. 


The pneumatic condenser stimulates 
the use of gold foil and in the construction 
of amalgam restorations it is a valuable 
aid in obtaining unchanging results. 


Full Details on Request 


Serving the 
Profession since 


1893 
“7ée Cleveland Dental 


a= Ry MANUFACTURING COMPANY 
al CLEVELAND 1, OHIO 











Dependable | ANACIN 











When the procedure is likely to be pain- 
ful, consider giving your young patients 
Anacin tablets before orthodontic treat- 
ment. Anacin relieves the tense, appre- 
hensive feeling and also provides quick, 
dependable relief from transient pain 


indicated in ORTHODONTIA 


and discomfort following corrective 
procedure. Anacin won’t upset the stom- 
ach. If you are not receiving samples of 
Anacin regularly, please send us your 
request on your letterhead 


WHITEHALL PHARMACAL COMPANY, NEW YORK 





900d news! 


The Important Advantages of the Exclusive TRUBYTE 
BIOFORM VACUUM FIRED PORCELAIN PROCESS 
Are Now Available to you 


Now, ALL the many important advantages of Vacuum Fired 
Porcelain are available to you in a popular selection of Upper and 
Lower Trubyte New Hue Anterior Moulds. ALL of these advan- 
tages are yours when you specify Trubyte New Hue Vacuum 
Fired Anteriors. 


1. GREATER PORCELAIN DENSITY. .. more homogeneous, free from 
blebs, bubbles, voids, cloudiness or crystalline opacity. 


2. GREATER STRENGTH. . . the densest, strongest and most vital porce- 
lain ever produced. 


3. SUPERIOR GRINDING. . . easily ground or altered without chipping, 
‘shearing or splintering. 


4, SUPERIOR POLISHING... can be quickly polished by simple pumice 
ragwheel procedure to the original surface lustre. No reglazing is 
necessary. 


5. NATURAL, LIFELIKE SHADES... accurate color reproduction, con- 
trolled translucence, fluorescence and opalescence, look natural un- 
der all light conditions. 


6. IMPROVED PIN PLACEMENT... new pin angulation in line with 
greatest stress provides better retention and greater strength. 


7. MOULD SELECTION RANGE, ,. specially selected to meet all require- 
ments for average cases from the original, world famous and pro- 
fessionally accepted Trubyte New Hue moulds. 











~XUM 








fe Re 


rd 


id 
- 


MOOSE A RAAB OE PE ne 







































in a Popular Selection of 
the Most Widely Used Moulds 
of TRUBYTE 

NEW HUE ANTERIORS 


8. ACCURATE SHADE SELECTION... a complete range of shades for 
every age and complexion . .. available in all twelve beautiful 
Trubyte Bioform Shades. 


9. SHADE HARMONY WITH POSTERIORS ... blend harmoniously with 
all vacuum fired porcelain posteriors, including Pilkington-Turner 
Posteriors, Trubyte 20° Special Posteriors and Trubyte Rational 
Posteriors. 


10. GREATER PATIENT SATISFACTION ... with- 
stand mouthwear, will not deteriorate or 
change color, clean easily and do not ac- 
cumulate mouth debris. 


Your Trubyte Dealer and Dental Laboratory now 
have available for you a complete selection of 
these new moulds in all shades. 


Write for your copy of the illustrated chart of 
moulds and dimensions ... and a Trubyte 
Bioform Shade Guide, too. 


Ask your Trubyte Dealer to show you the 
Mould and Shade Selector for Trubyte New 
Hue Vacuum Fired Anteriors ... this beauti- 
ful prosthetic aid belongs at your chairside. 


THE DENTISTS’ SUPPLY COMPANY OF N.Y. 


YORK, PENNSYLVANIA 
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Old Letters 


OLD LETTERS, some of them at least, seem somehow fresh and 
new when you read them again. Maybe you had been preoccupied 
the first time. Now, it’s quiet around here, just right for slow, 
thoughtful reading, just right for pondering a paragraph here, 
another there. 

Here’s a three-year-old letter from a CORNER reader in a New 
York State town. He wrote: “It takes a broad outlook on life to 
enter into controversial subjects with such understanding and 
good will that one emerges richer, not only intellectually but 
spiritually. 

“When one can discuss politics from opposite sides of the 
fence and not only profit by the discussion but enjoy it, that is 
quite a distinction. But when someone’s religious outlook can be 
reconciled or accepted without animosity, well, that is something 
to be grateful for... As the years have passed, my reading has 
turned more and more to studies and theories concerning the 
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THREE GENERATIONS OF DOCTORS 
HAVE PRESCRIBED ANTACID, EFFERVESCENT 


Sal Hepatica. 


Since 1897, doctors have consistently 
prescribed Sat HeEpatica for prompt 
relief of intestinal stasis. When SAL 
HEPATICA is taken one-half hour before 
supper, relief is obtained before bed- 
time. When taken before breakfast re- 
sults are usually achieved within an hour. 


SAL HEPATICA acts so promptly be- 
cause it is antacid and effervescent, 
lessening the emptying time of the 
stomach. Its osmotic action draws 
water into the intestine, providing a 
fluid bulk which is a prompt but gentle 
stimulus to evacuation. 


Pleasant-tasting SAL HEPATICA acts 
without griping. Being antacid it re- 
lieves the hyperacidity frequently ac- 
companying constipation. 


SAL HEParTICca is prescribed by many 
dentists as part of their post-extraction 
routine. 
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BRISTOL-MYERS CO., 19 West 50 Street, New York 20, N. Y. 
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world and what makes it tick, and the philosophers’ efforts to 
find answers for all the mysteries that surround us.” 

ik e-2e-S @ 

Another letter that had been saved is from a lovely lady near- 
ing ninety—yjust as keen, alert, and interesting as ever. Edith 
Bean of San Jose, California, wrote to me one day a little note 
that I have saved: “Here is an old poem and you will like it a: 
much as I do.” The poem was written in Edith Bean’s dainty 
script: 

**T heard a bird sing in the dark of December, a magical thing, 
sweet to remember 


“We are all nearer to spring than we were in December.” 
Kx >k >K 3k Kk 


Another letter saved is from a North Dakota CoRNER reader 


who was discussing some of his practice-building theories—one 
idea that has proved its soundness he explains in a short para- 
graph: 

“In my one-horse practice, I frequently tell a young patient 


who will perhaps soon be looking for a job: ‘You have kept your 


appointments religiously, and have paid me right on the button. 
If you ever want a recommendation for a position, don’t fail to 
give me the privilege of helping you land the job.’ ” 

i. 

Another letter, one from a Delaware reader, expounds a 
thought-provoking idea: that a dentist must discipline himself. 
A lone worker as a rule, he has no boss to keep him in line. 
Nobody, for example, to order him to pursue non-dental activi- 
ties for his soul’s good. Nobody to keep him faithful to a pro- 
gram of non-dental reading. The Delaware friend does discipline 
himself. One result: he has become a competent musician. 
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world leader in 
impression materials 


two Permiastiag 


REGULAR and 
HEAVY-BODIED 


to meet every need of dentists 
who prefer to take their impressions in 
elastic rubber-base materials! 


HEAVY-BODIED 


Permlastic which is ideal for 
staying built-up in tray!... 


REGULAR 


Permlastic which has perfect flow qualities! ... 


EITHER Permlastic for easy handling, 
adequate working time and reliable setting time. 


Regular and Heavy-Bodied Permlastic 
offer you the complete answer for every 
rubber-base-material impression need— 

copper-bands, fixed-bridges, 
partials and edentulous. 


So, for accurate, tough, elastic impressions 
e+. order both HEAVY-BODIED and REGULAR 


Kerr Permlastic from your Kerr Deaier!* 


*These exclusive Permlastic Accessories also available— 
KERR PERMLASTIC ADHESIVE for perfect adherence 

of Permlastic to compound, acrylic base or metal 
trays... KERR PERMLASTIC SILVER-PLATING 

KIT for making flawless metal dies. 


KERR MANUFACTURING CO. - DETROIT 8, MICH. 
Established 1891 
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_SINCE 1891 ib 
>  <e fees Ze 


elastic rubber-base 
impression materials 
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Quick- click! 





Another perfect G-E x-ray exposure 


you know the radiograph will be good — be- 
cause General Electric’s accurate, split-second 
exposures reduce problems of patient-movement 
and blurring. You get significantly sharper image 
definition ...added safety, too, for both patient 
and operator, thanks to minimized radiation. 


Reasons for quicker exposures lie in the in- 
creased penetration provided by the extended kilo- 
voltage range (up to 90 kvp) for the GE-90... 
the ample power built into both GE-90 and GE-70. 


General Electric electronic timing contributes 
remarkable accuracy of control. You get consistent 
quality every time...unfailing dependability. 
And it’s completely quiet...ideal for remote 
exposure control. 

See your dealer for details on the GE-90 and 
GE-70 dental x-ray units. Or write X-Ray Depart- 
ment, General Electric Company, Milwaukee 1, 
Wisconsin, for Pub. Dept. KK-83. 


GE-70 
Fixed x-ray 
output — 
10 ma 
at 70 kvp. 








GE-90 
For any 
kilovoltage 
40 to 90 kvp 
at 15 ma. 





Progress /s Our Most Important Product 


GENERAL @ ELECTRIC 
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% GRADE A | = 
ANESTHESIA’ ae, ae ca aera Council Acceptance js 

5 your assurance of 
high professional 
standards. 
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of Lidocaire Hydro¢ 


AN AQUEOUS SO sei 


tHuldt, S., “Factors influencing the™ 
Efficiency of Dental tocol Anesthe- 
tics in Man.”, Acta Odontologice 
Scandinavica, Volume 11. Supple- 
ment 13,1953 


eX ylocaine’ HCI 


(Brand of lidocaine* HCl) ASTRA 


roMmalelii(- Mm ceMma-liitcliilel=\a 
when anesthesia must be 


FAST « DEEP e SAFE e CERTAIN 


*U. S. Pat. No. 2,441,498 


bangers AS TRA pHarmaceuTICcAL PRODUCTS, INC. 
Neponset St., Worcester, Mass., U.S.A. 


Also made and sold in Canada by 
Astra Pharmaceuticals (Canada) Ltd., Toronto, Ont., Canada 


Write for professional samples and descriptive literature 








NEW 


most significant improvement in dental 
alloys since Bliack’s balanced formula 





For new speed and convenience in amalgamating . . . 
for high early strength, accurate dispensing and smooth 
carving it’s S$. S. White’s New True Dentalloy. Specially 
processed into fine uniform particles for easy, non-clog- 
ging accurate dispensing. Polishes to a high, lasting lustre. 
Resists tarnish and oxidation. For truly superior restora- 
tions, use New True Dentalloy. 


Prove It To Your Own Satisfaction 


One ounce FREE with each 10 ozs. bought 


Use the 1 oz. bottle before opening a 5 oz. bottle and 


see for yourself why this new alloy with superior physical 
properties is one of dentistry’s sensational developments. 


introductory Dipper Packages 


In addition to 1 and 5 oz. bottles, New True Dentalloy is 
available in a special combination package including a 
stainless dipper. Ask your salesman about this—and the 
unique Alloy and Mercury Dispenser No. 1. 











1 OZ. BOTTLES 5 OZ. BOTTLES 


1—1 oz. bottle $2.80 per oz. 1—5 oz. bottle $2.60 per oz. 

5S—1 oz. bottles 2.65 per oz. 2—5 oz. bottles 2.50 per oz. 

10—1 oz. bottles 2.50 per oz. 4—5 oz. bottles 2.45 per oz. 
10—5 oz. bottles 2.40 per oz. 

20—5 oz. bottles 2.30 per oz. 


One ounce FREE with each 10 ozs. bought 


Get Your Copy of The New True Dentalloy Book 


For details on physical properties, recommended techniques and out- 
standing features of New True Dentalloy, ask your dealer for the new 
book now available . . . or write to S. $. White. 


THE S. S. WHITE DENTAL MFG. CO. 
PHILADELPHIA 5, PA. 
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That’s Why SORG’s 
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PROFESSIONAL TOWELS 
are Preferred 
by America’s Leading Dentists 
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Manufactured by 
THE SORG PAPER COMPANY - MIDDLETOWN, OHIO 
Manufacturers, also, of KAY-PEES Bracket Table 
Covers and KAY-PEES Mouth Wipes 


DISTRIBUTED BY 
DENTAL DEALERS EVERYWHERE : 
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BAKER ADJUSTABLE 
MERCURY DISPENSER Soa 


ay >. ARISTALOY 
ee a ONE-SPILL-PILLS 
42 GRAINS EACH 
110 TO OZ. 








ARISTALOY 
MICROGRANULES 
Ar le Millis. Mt ARE ACCURATELY 
‘tate WHE oc: = Peal PROPORTIONED 

a a i ee WITH OUR 
INDIVIDUAL BOTTLES 
DISPENSER 
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LOOSE MICROGRANULES 
OR ONE-SPILL-PILLS 


Aristaloy in One-Spill-Pills take no longer to | Are you continu- 
amalgamate since they are the regular se- ally experiment- 
lected assortment of Aristaloy particles (with ing with new un- 
nothing added) lightly premed together for proven alloys, 


quick, easy proportioning. | while proven Aris- 
Each Pill requires one Spill of Mercury’ taloy is conven- 
from the Baker Adjustable Dispenser. iently available. 


Ask your Dealer for a Pre-Proportioned Com- 
bination 10 ounces of Aristaloy in One-Spill- 
Pills, complete with Mercury Dispenser. 


850 PASSAIC AVENUE @ EAST NEWARK, N. J. 


NEW YORK CITY CHICAGO e SAN FRANCISCO 
30 Church St. 55 E. Washington Street 760 Market Street - THE WORLD'S LARGEST 

: WORKERS AND REFINERS 
OF PRECIOUS METALS 
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longer life 
developer 


Contains photography's newest chemi- 
cal to resist deterioration due to aera- 
tion—standing developer won't go 
"bad" as quickly as ordinary developers 
do—especially in warm weather! 


faster acting 
fixer 


Contains Ammonium Thiosulfate which 
makes it "fix'’ more quickly than ordi- 
nary fixers which are based only on 
slower-working Sodium Thiosulfate! 


You can see the 
difference—with FR! 





\ * 


‘2:2. 8-S 2 o- Eee 7 
SeeeEeReaeeeeenne 


GET ALL THESE 
ADVANTAGES 
WITH FR 


Conveniently sized bottles 


. 


Graduated bottle marks sim- 
plify accurate mixes 


* 


With bottles you always have 
fresh developer or fixer on 
hand 


Laboratory-tested batches 


guarantee chemical perfec- 
tion 








Order today from your FR dealer or write to 


KERR MANUFACTURING COMPANY, DETROIT 8, MICHIGAN, U.S.A. 


EXCLUSIVE FR DISTRIBUTORS TO THE DENTAL FIELD 
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here is no substitute for Quality, tion, you protect against uncertainties 
hence no substitute for Nobilium |= and disappointments. To prescribe 
\ Aestorations. By specifying Nobilium |§ Nobilium is to prescribe process- 
you are assuring your patients of ev- ing with the ‘Aristocrat of Chromium 
ery quality that is best for their natu- Alloys,"’ precision casting, electrolytic 
, ral appearance, oral comfort, masti- polishing, and ALL of the other scien- 
cating efficiency, distinct enunciation, tific assurances resulting from Nobil- 
. oral cleanliness and peace of mind. ium research. Safeguard your skill 
’ and enhance your professional repu- 
By accepting no substitutes, you take tation by asking your preferred labo- 
no chances with success and satisfac- ratory for Nobilium service. 
NOBILIUM PRODUCTS, INC. 
Chicago Philadeiphia Los Angeles 
- NOBILIUM of MIAMI, Miami NOBILIUM of TEXAS, Houston 
NOBILIUM of SAN FRANCISCO, San Francisco 
NOBILIUM PRODUCTS of CANADA, LTD. NOBILIUM of EUROPE 
Toronto A. B. Stockhoim 
Export Department of Nobillum Products, Inc. 
: 2255 Broadway, New York 24, N.Y. 
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SO FAST - SO DEEP - 
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AIR-WATER 
ATOMIZED SPRAY 


a WATER STREAM — JE T 


Pat. Pend. 


Here is the ultimate in cooling systems, providing fingertip selection of: 
(1) dry air only, (2) atomized air-water spray or (3) a stream of water... 
whichever you prefer for a given operation. 

With a mere turn of a conveniently located electric selector switch, any of 
the three coolants is delivered to the tip of the cutting tool 
the instant your foot controller starts the engine. Volume is adjustable 
individually for each coolant. Once set to your preferences, 
the controls need no further attention. 


Neatly installed by your dealer, Tri-Jet becomes an integral part of your 
unit, with nothing to interfere with your accustomed methods of operation. 
Thus, with the addition of Tri-Jet to the long accepted Therm ® Ex 
Dual Control and Patient Operated Systems, Hanau now makes available 

a “choice of three” for your individual preference. 


Request literature and full details from your dealer or direct from Hanau. 


HANAU ENGINEERING CO.,INC.,BUFFALO 9,N.Y. 


Miniature Multi-Grip nozzles fit all handpieces. Snap on and off 
easily. Do not interfere with accustomed techniques. (Pat. Pend.) 
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instead of a swiggerful 


with economical Astring-0-so! 


Astring-o-sol mouthwash is an efficient detergent and 
effective deodorant. It’s mildly astringent, refreshing and 
invigorating. It tastes good — even children like it. Being 
concentrated Astring-o-sol is used by the drop not by the 
swigger. A little goes a long way — at the chair and in daily 
mouth care. 


write for samples for patient distribution 








AMERICAN FERMENT COMPANY, INC., 1450 Broadway, New York 18, N. Y. 
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Shit 
filin 





For those who want 
the best and are willing to 
pay slightly more, fetes 
should be ordered for hard in- 
lays, 4 crowns and cast bridge- 
work where high strength and 
minimum bulk are required. 
Here is a gold that is very 
inconspicuous in the 


mouth. It does ot . 
spring away from it d time 
cement joints afr it 
even when Dek Tinh 
it is used erie 
for thin % yo 
crowns! And, 
as many dentists 
will tell you, Tinker 
inlays and bridges look 
every bit as good today 
as they did when placed @ Tinker #1 is in the same 
10—20 and 30 years ago. Ac- quality class as Tinker #2. It is 
inconspicuous in mouth serv- 


tually Tinker #2 is least expen- ice. Margins do not chip—and 


sive in the long run because while it has sufficient strength 


of the satisfaction it will for all types of inlays and % 
give the patient as well crowns, the margins can be 
as the dentist. drawn where indicated. 


Tinker #2 complies with A.D.A. Specifications for inlay golds, Type C. 
$2.50 per dwe. Retail. $2.32 per dwt. Quantity Rate. 


Tinker #1 complies with A.D.A. Specifications for inlay golds, Type B. 
$2.40 per dwt. Retail. $2.24 per dwt. Quantity Rate. 


Ship us your sweepings, grindings, 
filings ond scrap thru your dealer, SPYCO SMELTING & REFINING CO. 
51-57 S. Third St., Minneapolis 1, Minn. 
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Pitter Dual-X in Each 
of Your Operatories... — 


Dentists with multiple Ritter DUAL-X installations report a greater 
7 patient consciousness of the part x-rays have in a complete examination 
| ... resulting in more radiographs being taken. Elimination of 

] transfers from room to room means greater convenience to you... 

| to your patients... more x-ray studies completed in less time. 


These are only a few of the many advantages of multiple DUAL-X 
installation. Your Ritter dealer is prepared to show you more, and 
demonstrate the exclusive features of the Ritter DUAL-X. Call him 
today. Also, ask him about the Ritter story “Improve Your 
Practice with X-rays,” or write the Ritter Company, Inc., 1920 
Ritter Park, Rochester 3, New York. 
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TRY THIS 
































introduces UNIDIRECTIONAL curing —a new 
method of dry-cure that cures the TILON adjacent 
to the tissue-bearing surface first! 


You don’t want stress and strain in a denture. 
YOU DO want FIT, Dimensional Stability and 
Color Control. 


Unidirectional curing of TILON gives better fit 
(material next to model cures first); improved 
dimensional stability (the injected TILON offsets 
Stresses and strains). 


Ask your TILON LABORATORY about this great new 
TILON DENTURE. 


TICONIUM 


413 No. Pearl St., Albany 1, N. Y. 


IS CURED 
UNIDIRECTIONALLY 











2 tablets with water 


Genty 88 required 


SAYER Company 
las OF Stetting Deus Settee 
» New York 18, tt ¥. 
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ORACAINE HCI 2% 


Brand of 
MEPRYLCAINE HCl 


| Epinephrine 1:50,000 


A SPECIALIZED 
ANESTHETIC 
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EPINEPHRINE 1:50,000 


*A recent survey shows that the aver- 
age actual working time for dental 
appointments is 29.2 minutes... and 
over 80% of all dental appointments 
are for one hour or less. 


ORACAINE HCI 2%, Epinephrine 1:50,000 has been demonstrated 
to be fast in onset, provides anesthesia of adequate depth and a 
relatively quick ‘cut-off.’ Anesthesia is retained for only 50 to 60 minutes 
and then disappears rapidly, in many cases within a half hour. The 
Oracaine HC! solution offers these advantages so important in this day 
of high-speed dentistry wherein technical advances aim toward shorten- 
ing the working time of the dentist. 


Vaile” cvenicar CO., Inc. Division of MIZZY, INC. 


New York Office: 1128 Lexington Avenue Clifton Forge, Va. 
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' for relief ot pain © | 








Squibb Analgesic Compound 


| 
‘Drigesic 


Each Trigesic Tablet supplies: 


rapid Acetyl-p-aminophenol ..0.125 Gm. (2 gr.) 
(active therapeutic metabolite of acetanilid) 
potent OS EIA 0.23 Gm. (3% gr.) 


Caffeine . . 0.03 Gm. (% gr.) 


Vials of 12 tablets; bottles of 100 and 
1000 tablets. 


long acting 
well tolerated 





ne a oe oe ee | 


also available: TRIGESIC with Codeine 
for relief of severe pain 


Tablets containing % or % gr. codeine 
phosphate, bottles of 100 and 1000; tab- 
lets containing 1 gr. codeine phosphate, 
bottles of 100—on prescription only. 


SQUIBB | 


*TRIGESIC’® IS A SQUIBB TRADEMARK PRINTED IN U.8.A. 
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THE FAMOUS Boardwalk with the Traymore hotel in the background. 
Atlantic City will be host October 1 to 4 to the thousands of dentists 
planning to take part in the 97th Annual Convention of the American 
Dental Association. An outstanding scientific program including essays, 
clinics, and fine exhibits, will be presented in the world’s largest conven- 
tion hall. Reservations should be made by using the official application 
form in The Journal of the American Dental Association.—Photograph 
courtesy of The Convention Bureau, Atlantic City, New Jersey. 


Ten dollars will be paid for the picture submitted and used in this de- 
partment each month. Send glossy prints with return postage to ORAL 
HYGIENE, 708 Church Street, Evanston, Illinois. 
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Advertisement 


Imperator 
Success Is 
“Matehed 


Precision’ 


“THis 1s a marvelous instrument— 
no vibration, far less noise, and the 
effort for cavity preparations is similar 
to drawing with a pencil.” 

Why do hundreds of dentists talk 
and write about The Imperator in this 
way? Theanswer is— Matched Precision! 

The Imperator is a whole new con- 
cept of wrist pulley, handpieces, heads 
and cutting instruments which, be- 
cause of their Matched Precision, pro- 
duce absolutely revolutionary results. 

What is this Matched Precision? It 
is the precision machining and manu- 
facture which goes into each Imperator 
component. Further, it is the flawless 
close tolerances by which each com- 
ponent matches the precision of the 
part or parts to which it is attached. 


y 





wen 


As an example, take the fit of the 
Imperator Handpieces to the Wrist 
Pulley. As the connecting sheath slides 
over the Wrist Pulley barrel, a positive 
precision piston-like fit is obvious. 

Then, notice how the thumb-spring 
clip snaps into the retaining hole on the 






For first time, from wrist 
pulley to cutting instruments, 


precise integration! ... 


connecting sheath, holding the Hand. 
piece securely on the Wrist Pulley. 

Although it cannot be seen, the 
floating-drive key end of Wrist Pulley 
shaft guarantees flawless alignment 
and transmission of power without 
vibration. 
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Next, see what happens when a 
cutting instrument is inserted in end 
of Handpiece. Precision gear on end of 
Handpiece shaft meshes perfectly with 
the driving gear of cutting instrument. 


ss 





And it’s the same thing when any 
Imperator Head is attached to Hand- 
piece or when Cutting Instrument is 
inserted in Heads—precision-fit of 
gears and smooth “‘cork-fit” of cutting 
tool as it glides into position! 

Yes, The Imperator was designed as 
a unit. Each part matches the next in 
its precision and in reducing vibration. 

That’s why The Imperator, as a@ unit, 
has scored the greatest success in oper- 
ative dentistry in the last 25 years— 
Matched Precision! 

Your postcard or letter will bring full 
Imperator information. Address: Kerr 
Manufacturing Co., 6085 12th St., 
Detroit 8, Mich. 
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DENTOGRAMS-= 


a New Game 


A novel way to make children and their parents more conscious 


of dental health facts. 


By J. P. LEONARD, DDS 


ONE NIGHT, several months ago, 
after a later-than-usual snack, I 
was tossing and turning in the 
sheets without making much head- 
way toward getting to sleep, when 
suddenly an idea about an aid to 
dental health education came into 
sharp focus. It seemed to be one of 
those rare things—an original idea! 

That feature, in itself, should 
help keep your drowsy lids propped 
open long enough to permit me to 
tell my story. 

To anyone who has ever done 
much thinking on the subject, it is 
evident that the Average American 
Taxpayer does not know many can- 
did facts, or basic truths, about the 
simple precepts of dental health. 

If, by chance, there is any so- 
called dental health data stored 
away in the mental files of old 
AAT, it is likely to be a “cerebro- 
mal” mixture of corny cartoons, 
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backstairs influences, and heavily- 
larded TV commercials. Most of 
his musty health hints are inherited 
prejudices, weird and wordy phras- 
es, or just vague memoranda of 
panic, pallor, and piffle. 

From such erroneous sources 
arise the tiresome commercial 
clichés: “Stops bad breath!” and 
“Gives lifetime protection!”, and 
the idiotic idioms “As scarce as 
hen’s teeth,” and “Skin of your 
teeth.” These serve only to stifle 
the intellect of old AAT and leave 
him in a chronic state of blind con- 
fusion. 

Obviously, the field of accurate 
and intelligent dental health educa- 
tion is the logical area upon which 
to build a span across the abyss of 
ignorance and indifference of the 
present chaos to a higher and 
healthier intellectual plane of cer- 
tainty and confidence. 
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Starting from this point and try- 
ing to keep first things first, it was 
necessary to find a simple instru- 
ment to function in the most direct 
and satisfactory manner — some- 
thing like a common denominator, 
which would be acceptable and un- 
derstood by people of all ages. How 
about a game? 

Out of this maze of logic came 
the DENTOGRAM! 

Defined briefly, DENTOGRAM 


means “word pictures about dental 


topics,” designed on the popular 
size 814” x 11” sheet (typewriter 
size), with a 7-inch square contain- 
ing a mimeographed box drawing 
ruled to form 441 squares, and 
containing the letters DENTAL 
HEALTH in squares running ver- 
tically or horizontally across the 
center of the diagram. The two 
words are separated by a blacked- 
in square, placed directly in the 
center of the latticed drawing. 


DENTOGRAM is a new word in 
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dentistry’s descriptive terminology. 
It was coined to help describe and 
designate this simple aid to dental 
health education. 

You might say, and be fairly 
close to accuracy, that DENTO- 
GRAM as a game, or as an educa- 
tional prop, came into existence 
through the mental marriage of the 
parlor game of Scrabble and the 
leisure game of Crossword. Let us 
add that the attendant witnesses to 
the unique nuptial event were Den- 
tal Health and Public Health. 

Actually, DENTOGRAM is de- 
signed to help stress the relation- 
ship of dental health as well as to 
arouse greater interest in better 
care of the teeth. 

The DENTOGRAM was intend- 
ed chiefly as a simple vehicle to in- 
terest, instruct, and amuse, chil- 
dren at the grade-school level. Used 
as a contest it has proved to be 
popular with school children. It has 
a more universal appeal to children 
than the poster, for instance, since 
most children are able to spell out 
words in a more or less intelligent 
manner, but not all youngsters can 
compose and sketch a_ plausible 
poster. Therefore, there will be 
from three to four times as many 
DENTOGRAMS entered in a con- 
test as there would be entries for a 
poster contest. 

Actually, many DENTOGRAMS 
have been taken home by the young 
contestants, and some parents have 
admitted they enjoyed working out 
the sequences with, and for, their 
bright-eyed prodigies. That situa- 
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tion did not exist to any similar de- 
gree, at all, in the case of the poster 
contest. You see, some parents had 
tried making posters during their 
own grade-school years, and most 
of them were not too happy about 
getting “involved” with anything 
like that again. No Sir! “Not if 
they could help it!” However, the 
DENTOGRAM was something new 
to parents, and possibly the chal- 
lenge of sharpening their own in- 
tellect added interest to a new situ- 
ation. 

The DENTOGRAMS are printed 
on various colored papers. The 
many pastel shades give added eye- 
appeal and variety to the DENTO- 
GRAMS when they are grouped for 
judging in a contest, or for display 
on the classroom wall or bulletin 
board. 

The words DENTAL HEALTH 
can be printed either horizontally 
or vertically. The players are al- 
lowed to use any arrangement of 
interlocking letters in the words, 
so long as they spell out a dental 
health meaning. 

After much thought and study, 
the standard size of a DENTO- 
GRAM was set up with a total of 
441 square areas. (Numerically, 
that is one gross written back- 
wards.) By using this amount of 
space it was possible to take out 13 
of the central squares for the writ- 
ten words DENTAL HEALTH and 
still have 428 playable areas. (This 
feature is not patented, so you can 
improve on it in either direction, 
as your conscience permits. ) 
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The suggestions for playing 
DENTOGRAMS are printed on the 
back of each pastel-tinted sheet. 
Also, there is an example included 
of both the horizontal and the ver- 
tical arrangement of the key words 


—DENTAL HEALTH. 


Suggestions for 
playing DENTOGRAM 

The object of the game is to fill 
the blank spaces with as many 
words of dental health meaning as 
you can. 


D R 
E 
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Neatness will be considered as a 
deciding factor. 

Accuracy in spelling will count 
favorably with the judges. 

Misspelled words will weaken 
your score. 

All words formed in parallel and 
using one letter from the central 
theme words DENTAL HEALTH 
will be counted as “singles” (1). 
The adjacent letters need not inter- 
lock, as we know it in crossword 
fashion. 

All words formed at right angles 


| 
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to the singles and using one inter- 


locking letter will be counted as 


“doubles” (2). 

All words formed at right angles 
to the doubles and using one inter- 
locking letter will be counted as 
“triples” (3). 
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All words formed at right angles 
to the triples and using one inter- 
locking letter will be counted as 
“homers” (4). 

The same word repeated in a dif- 
ferent area will not count anything 
on your score. 





Here are some examples of DENTOGRAMS: 


a 
n 
e 
S 
t 
h m t 
f es 0 d oO 
o d sm iu em O 
one i i t c Oo t 
DENTAL HEALTH 
2. a nyah 
vin a r i 
es g m r 
t u e two 
e l y 


Diet 
voic EF 
crow N 
cavi Ty 
tooth Ache 
Lip b 
i 
Handpiece 
bon E u 
x-r Ay s 
fi Lling pulp 
den Ture i 


c Hin d 





Some school authorities tried out 
their pupils’ mental ability with the 
DENTOGRAM contest and have 
endorsed it as a good educational 
instrument. Educators point out 
that it helps broaden the word- 
horizon of the pupils, stresses cor- 
rect spelling, and acquaints the 
pupils with dental phraseology, and 
indirectly assists them with proper 
pronounciation. 

The dental profession has a defi- 
nite responsibility to inform the 


laity straight from the shoulder 
about the simple, honest, dental 
health facts, and also to purge the 
charlatans, humbugs, and oft-re- 
peated clichés, so that the Average 
American Taxpayer’s knowledge, 
or ignorance, of dental health facts 
will not be dependent any longer 
upon sales gimmicks and unreli- 
able claims. 


703 Union Arcade 


Davenport, lowa 















Two Miami Dentists 


Snare Realty Prise” 


By DONALD I. ROGERS* 


WHEN THE “big money boys” were 
making their financial killings in 
Miami and Jacksonville, they over- 
looked one of Florida’s most prom- 
ising locations, and it took a couple 
of young Miami dentists to show 
them the error in their calculations. 
Today the dentists are in control 
of one of the most attractive real 
estate operations to come along in 
a number of years. 

In this semi-industrial commun- 
ity of Fort Pierce, and in nearby 
residential Vero Beach, the den- 
tists, Doctor Thomas C. Jones, 34, 
and Doctor Joseph A. Sansone, 36, 
have either bought or optioned 
hundreds of acres of real estate 





*Mr. Rogers, as Business and Financial 
Editor, prepared this article for publication 
in the New York Herald Tribune. It is being 
reprinted with permission. 


©1956, New York Herald Tribune Inc. 
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Ft Pierce, GF 


and are now about to incorporate 
so they can develop simultaneously 
the industrial sites near Fort 
Pierce’s deepwater port and resi- 
dential properties along the lush 
Indian River and in other areas of 
Vero Beach. 

Fort Pierce, one hundred and 
thirty-nine miles north of Miami 
but still in south Florida’s tropical 
belt, has the only deep port be- 
tween Jacksonville and Port Ever- 
glades. A natural distribution 
point, it is also a natural site for 
manufacturing because of _ its 
unique advantages in accessibility 
of transportation, labor, and salu- 
brious climate. It is also the shop- 
ping center for five counties. 

Dentists Sansone and Jones first 
became intrigued with the poten- 
tial of the area a year ago, and 
embarked on a program of system- 
atic real estate purchases. As their 
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An afternoon’s “relaxation” has developed a whole new area of 


operations for these young dentists. 


plan progressed they did their re- 
search on days off by chartering a 
plane and exploring the area by 
air, then following up with on-the- 
scene inspections by jeep—unique 
“recreation” for dentists. 

As a result they now either own 
or control 355 acres of residential 
property near Vero Beach, 511 
acres of waterfront residential 
property along the Indian River, 
850 acres of residential property 
outside Fort Pierce, and 700 acres 
of industrial property in Fort 
Pierce. 

A chartered plane started the 
whole operation. The pair was fly- 
ing to Vero Beach one day and, 
finding the airport fogged in, flew 
up the coast to Daytona Beach. 
Taking the train back to Vero 
Beach they observed that either the 
railroad or U.S. Highway No. 1 
ran along the bank of the Indian 
River for the length of the state, 
with the exception of an attractive 
though undeveloped strip at Vero 
Beach. Immediately they started 


negotiations to purchase the prop- 
erty. 

It is their plan to develop the 
land with finger canals running off 
the channel of the Indian River, 
which is part of the inland water- 
way system. The efficacy of their 
strategy is borne out by the fact 
that one of the largest real estate 
developers in the South has pur- 
chased adjacent property for the 
same purpose. 

This seems to be the pattern for 
the ambitious young dentists. Be- 
side one of their huge residential 
tracts, Arthur Vining Davis has 
bought a one thousand-acre grove. 
Next to their industrial tract, the 
city fathers of Fort Pierce have re- 
zoned other industrial properties. 

Now, with their operation ready 
for the “bigger leagues,” dentists 
Jones and Sansone have interested 
a Northern broker in joining them 
to form a corporation and handle 
their underwriting and public of- 
fering of stock. 


SIX MILLION APPROPRIATION 
VOTED BY CONGRESS FOR DENTAL RESEARCH 


ON a motion by Representative John E. Fogarty (D. Rhode Island), 
Chairman of the Subcommittee on Health of the House Appropriations 
Committee, the House of Representatives on June 27 concurred in the 
$6,026,000 appropriation for the National Institute of Dental Research 
for 1957. Previously this appropriation, which is almost three times as 
large as the one for 1956, had been approved unanimously by the United 
States Senate. The $6,026,000 figure is the amount that had been re- 
quested by the American Dental Association and is included in the 
appropriation bill for the National Institutes of Health, which now goes 
to President Eisenhower for his approval. 
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By MELVIN M. MEILACH, DDS and 
DONA Z. MEILACH 


THE ROLE of the dentist in the re- 
habilitation of cleft palate cases is 
becoming more pronounced with 
the formation of cleft palate clinics 
in many parts of the United States. 
One of the newest trends in the 
care of patients with cleft deformi- 
ties is the cooperative effort of a 
team of medical and dental practi- 
tioners. 

The child with a cleft palate pre- 
sents varying problems over a long 
period of time—from infancy often 
into the late teens. These problems 
not only involve the surgical tech- 
nique of closing the palate, but also 
the basic concerns of the child him- 
self. The fact that the child deviates 
from the normal brings up such 
questions as: What does the de- 
formity do to the child? How will 
it affect his life, not only in infan- 
cy, but as he grows into an adoles- 
cent and then an adult? How will 
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Cleft Palate Problem 


it affect his social life? How will 
his parents and friends accept him? 
And how will he feel about himself? 

The medical and dental profes- 
sions have become increasingly 
aware that one man cannot possi- 
bly have all the information and 
ability of a pediatrician, surgeon, 
psychiatrist, speech therapist, den- 
tist, and orthodontist. Today, it 
takes a team of professional men 
working in close harmony to give 
cleft palate patients the means to 
speak, eat, and swallow properly, 
as well as improve their appear- 
ance and mental condition so they 
may become socially acceptable in 
every phase of their development. 

According to the Cleft Palate 
Bulletin of May 1954, cleft deform- 
ities in the United States affect ap- 
proximately one out of every eight 
hundred newborn infants. Based on 
the current birth rate, there were 
about six thousand cases in 1955. 
The incidence is greater than that 
of infantile paralysis or cerebral 
palsy. A breakdown of the entire 
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The important role of general 
dentists in cooperating with 
medical specialists helps these 


handicapped children. 


pre-college population indicates a 
total of more than one hundred 
thousand cleft palate children now 
needing or receiving care in this 
country. 

A cleft palate is considered a 
crippling affliction and as such is 
registered on the birth certificate. 
Almost all states will provide some 
financial support to the crippled 
child, but they do not all have spe- 
cial clinics for these children. One 
of the greatest services any profes- 
sional man can give such patients 
is to refer them to places where 
they can receive financial and med- 
ical help. 

Having sound teeth is even more 
important to the child with a cleft 
palate than to other children. This 
is because the teeth are needed for 
more than chewing. Many times 
they must act as anchors for the 
appliances used by the orthodon- 
tist. Often they are needed to hold 
a prosthetic appliance for speech 
in place. This artificial palate, 
which is fitted in the mouth like a 
partial denture, closes off the open- 
ing made by the cleft and is re- 
movable. Use of it improves the 
ability of the child to eat, to swal- 
low, and to talk. Sometimes it is 
used to help build out the lip and 
improve the appearance of the face. 
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As dentists in general practice, 
what is our responsibility to these 
patients ? 

Because state agencies for the 
crippled have usually directed cleft 
palate patients to clinics, the gen- 
eral dentist normally will see only 
a few, if any, of these patients in 
his practice. If a patient with a 
cleft palate does come into your 
office and he has had no contact 
with the service agency for the 
crippled in your state, it is your 
duty to refer him there. This may 
be especially true in areas where 
no cleft palate clinics are in opera- 
tion. How pathetic it would be for 
a child to grow up with this de- 
formity merely because the parents 
could not afford the proper care 
for it, because help had not been 
extended to him, or because he had 
not been made aware such services 
exist. 


Become a Member of the Team 
If you wish to be instrumental in 
developing prostheses for these 
children, it is advisable to become 
an integral member of a cleft palate 
team. For only then can you realize 
these patients need more than nor- 
mal restorative dentistry. One must 
keep in mind that the cleft palate 
patient is first of all a child. He 
is subject to all the usual problems 
involved in developing and matur- 
ing. Sometimes he is a greater so- 
cial problem, and must be handled 
with diplomacy and _ psychology. 
The dentist must work closely with 
the speech therapist and all other 
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members of the team in order to 
do the most for the child. 

In some cases, if a patient is ex- 
tremely apprehensive, it may be 
necessary to perform the dental 
service under anesthesia. We den- 
tists must recognize when this is 
necessary, and if we are not in the 
position to care for the patient, we 
should know to whom to refer him. 

Treating cleft palate children re- 
quires especially exacting service 
on our part. Often it is necessary to 
take additional training. A dentist 
who makes speech appliances must 
be mechanically skilled and fully 
familiar with laboratory technique. 

After dental restoration has been 
completed, the cleft palate patient 
often requires orthodontics. Here 
again, the orthodontist must know 
the record of the child. He should 
be aware of all the social and psy- 
chologic problems that were in- 
volved, both with the patient and 
his parents. For orthodontic care 
is active over a period of time and, 
of necessity, this specialist has con- 
tinued association with the patient. 
Occasionally the orthodontist work- 
ing with the team will find it advis- 
able to begin some type of treat- 
ment at the age of 3 or 4, and pos- 
sibly secondary treatment at ages 
7 or 8. A final stage is needed at a 
later age to finish the permanent 
side teeth. 

The majority of growth findings 
have been made by the orthodon- 
tist, because head x-rays have pro- 
vided the information and cephal- 
ometrics have been largely the tool 
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of the orthodontist. Since growth 
and development occupy an im- 
portant part of the diagnosis of a 
case, the orthodontist occupies the 
role of engineer in his contribution 
to the cleft palate team. 


Common Terminology Needed 

The services of the entire team 
of medical and dental practitioners 
must strive toward total rehabilita- 
tion of the cleft palate patient with 
the cooperation of the parents and 
the child. These specialists also 
have the responsibility for provid- 
ing the parents and patients with 
information, explanations, descrip- 
tions, and guidance. 

While the future outlook of the 
team approach to these patients is 
hopeful, one of the most difficult 
phases to overcome is that of com- 
munication between physicians, 
dentists, and patients. Often the 
dentist is not familiar with the sur- 
geon’s terms and the surgeon can- 
not follow the techniques prescribed 
by the dental profession. All terms 
are entirely too technical for the 
parents to follow, and there is mis- 
understanding and frustration as a 
result. 

Doctor Herbert Koepp Baker,' 
in the Journal of the International 
College of Surgeons, says: “In or- 
der to give improved service, it is 
important that each specialist in- 
terest himself in the specialty of 
the other members of the team. In 


1Professor of Clinical Speech Pathology, 
Director of the Cleft Palate Training Pro- 
gram and Center, University of Illinois, Chi- 
cago. 
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our Cleft Palate Center, the follow- 
ing specialties are represented: 
Pediatrics, maxillofacial surgery, 
otorhinolaryngology,. pedodontics, 
orthodontics, prosthetics, speech 
therapy, social work, nursing, and 
parenthood. When in action, it is 
characteristic of this team that 
sharp individuality and exact pro- 
fessional identity are blended with 
the total group personality. A den- 
tist may proceed like a surgeon, a 
surgeon recognize the symptoms of 
speech pathology, a speech pathol- 
ogist behave like a social worker, 
an otolaryngologist examine a pa- 
tient like a pediatrician, and a ped- 
iatrician conduct himself like every- 
one else. The team examines the 
patient together. In the proper time 
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sequence, each provides his special 
knowledge and contributes his 
unique skills and from time to time 
the patient’s condition is reevalu- 
ated by all.” 

With the advances made in 
knowledge of treatment for cleft 
palate cases, the outlook is extreme- 
ly hopeful. Parents must be made 
to realize that because a child is 
born with a cleft palate does not 
mean he has a hopeless handicap. 
It does not necessarily bar a person 
from any line of activity. It is up 
to us as dentists to help in the 
overall rehabilitation of these 
patients. 


9735 S. Vanderpoel Avenue 
Chicago, [Illinois 


SYMPOSIA IN UTOPIA 


IF WE could arrange an ideal symposium of the modern type, what 
should we work toward? Some nine or ten months before the scheduled 
date, the program chairman and his advisers should agree on the subject 
—one of considerable interest and with new developments, and one 
that would not conflict with any others being arranged elsewhere. The 
subtopics should be outlined in logical sequence; to develop each, the 
best man in the field should be selected. Each proposed speaker’s specific 
competence and fluency would outweigh all other considerations. 
Immediately thereafter, each invited person should receive an outline 
of the symposium—topics, subtopics, and chosen speakers—so that he 
may appreciate its scope and stature. Months before the meeting, full 
abstracts of the papers should be exchanged among the participants. 
Such arrangements would lead to a well-integrated program, devoid of 
both duplication and conspicuous gaps. Scheduled discussion leaders 
often enhance a symposium. These also should receive the same informa- 
tion in advance, so that they would be prepared to participate effectively 
in the program.—RAYMOND L. TAYLor, Editorial, Science. 
























When Death takes the Patient 





You can seek payment for your services from the survivors in 


several ways without giving offense. 


By STUART COVINGTON 


WHEN DEATH takes the dentist’s pa- 
tient while his account is still out- 
standing, the dentist may be reluc- 
tant to seek collection of his bill in 
the conventional manner. He may 
feel that a request for payment— 
even when it follows a discreet per- 
iod of waiting—will be considered 
unseemly, and will adversely affect 
his practice. Or he may simply dis- 
like the task of approaching a be- 
reaved survivor in straitened cir- 
cumstances. 

Yet many such accounts may as- 
sume considerable proportions. 
They may represent fees for serv- 
ices rendered over a period of sev- 
eral months prior to the patient’s 
death. As the ranks of the aged 
mount, the possibility of losses 
from such circumstances will in- 
crease, too. 

A bit of resourcefulness on the 


part of the dentist, however, can 
dispel many of the problems at- 
tendant on a patient’s death. By 
using various methods, the dentist 
may propose payment without 
making a direct request for settling 
the account. 

Ask if the survivor wishes to 
drop by your office to discuss pay- 
ment of the bill. This is not a direct 
request for payment, yet it unmis- 
takably implies that you expect the 
bill to be paid. At the same time 
it assures the patient’s survivor 
that you intend to extend every 
consideration possible in handling 
the debt. In some cases it may de- 
velop that the survivor had been 
anxious to talk over a plan for 
paying off the deceased’s account, 
but had been reluctant to propose 
a discussion. This approach subtly 
suggests that, while the amount 
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owed may be large, it can be whit- 
tled down eventually through peri- 
odic payments. 

Ask if the bill will be paid at 
some future date. “Mrs. Brown, I 
prepared a restoration for your 
husband a short time before his 
death, and the bill for this service 
has not been paid. I want to bring 
my books up to date, and was won- 
dering if you planned to take care 
of this payment at any certain 
time.” No reasonable person can 
resent a note or telephone call em- 
ploying these phrases, yet this ma- 
neuver has a_ business-like tone, 
which serves notice that payment 
is expected when funds are avail- 
able. A definite commitment is ob- 
tained from the survivor without 
resorting to an outright request for 
settlement. 

Ask immediate survivor if he ex- 
pects to pay bill, and if not, wheth- 
er any other member of the family 
expects to do so. This variation 
might be used when circumstances 
indicate that the deceased’s immed- 
iate survivor is financially unable 
or disinclined to take care of the 
bill. Here, again, is the discreet 
indication that you are not going 
to write off the bill if it can be col- 
lected without undue hardship to 
the survivors. When no financial 
difficulties exist, the suggestion 
that another member of the family 
step in to liquidate the deceased’s 
obligations is likely to bring swift 
remittance of the amount due. If 
another family member is named, 
be sure to obtain his full name and 
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address, plus the approximate time 
he is expected to make payment on 
the account. Then you will be 
“ready for action” should it be 
necessary to get in touch with that 
person later on. 

Point out (if true) that the de- 
ceased was anxious to pay his bills 
promptly. Following the wishes of | 
the departed is a custom still ad- 
hered to by most survivors. If the 
dead patient was actually punctual 
in the payment of dental bills, you 
will certainly lose nothing by men- 
tioning this to the survivor. Some- 
one who might otherwise be in- 
clined to ignore such a debt may 
be sufficiently influenced by this 
reminder to settle the account. 

Obviously, this information must 
be dispensed with extreme tact, to 
avoid any inference that prompt 
payment would not otherwise be 
expected. Probably the most suc- 
cessful device would be to pass 
along this revelation as an “after- 
thought” — mentioned casually, 
without intended significance. Re- 
member that you are dealing with 
a person who is probably edgy be- 
cause of recent bereavement, and a 
tactless remark is likely to produce 
a volatile reaction. 

Advise the survivor that you pre- 
fer to collect your bills within a 
certain period. Establishing some 
sort of “deadline” for the payment 
of the bill may serve to forestall 
procrastination—honest or other- 
wise—on the part of the survivor. 
However, so long as a reasonable 
time is allowed for payment, no 
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one is likely to take offense at such 
a request. If the survivor does pro- 
test, point out that the date you 
mentioned is not final, but that you 
would appreciate receiving pay- 
ment by that time. 

Ask the survivor how much of 
the bill can be paid. This request is 
an indication that you intend to be 
sympathetic and reasonable in the 
collection of the account. It offers 
the survivor an opportunity to es- 
cape part of the financial burden 
resulting from the death, if finan- 
cial difficulties have ensued. Admit- 
tedly, the survivor may use this ap- 
proach as a means of avoiding ad- 
ditional payment that can be af- 
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forded easily. However, the type of 
person who would use this means 
of evasion would usually adopt 
other means to keep from paying 
the bill, so, in the long run, little 
will be lost by this gesture. 

A patient’s death sometimes pre- 
sents problems of collection not 
usually confronted by the dentist, 
but sympathetic and tactful han- 
dling of these accounts offers un- 
equaled opportunities to the den- 
tist to build good will for himself, 
and foster greater friendship for 
the dental profession as a whole. 


1407 College Street 
Columbus, Mississippi 





“PUT YOURSELF IN THE PATIENT’S PLACE’ 

Your manner of dealing with patients is not the only, or most important, 
factor in acquiring patient confidence. A major factor is to convince the 
patient that you, the dentist, are concentrating on the service in hand, 
that you realize that you are operating on sensitive tissues and not on a 
mannequin. A most important rule, as it is in all human relations, is 
to treat your patient as you yourself would be treated. In other words, 
place yourself in the patient’s position and analyze how you would 
wish to be treated. In this connection we have made the suggestion fre- 
quently that dentists themselves should be dental patients every three to 
six months. This will serve to keep them better informed as to patient 
reaction to dental service, and thus help them to conduct their operations 
with the greatest possible care for the patient’s comfort—CHARLEs F. 
BopEcKER, DDS, Editorial, New York State Dental Journal. 


THE DENTIST IN CIVIL DEFENSE 
THIS PROGRAM of defense is based on the assumption that, in the event 
of a major catastrophe, the number of medical and nursing personnel 
would not be adequate to care for all those who would be injured. There- 
fore, auxiliary medical aides must be developed, among whom the 90,- 
000 dentists constitute an important and available group. With well- 
directed training, dentists can perform a most valuable service.—JOHN 
M. Wuitney, M.D., Medical Civil Defense Planning, Journal of the 


American Medical Association. 
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So You Know 
Something 
About 
DENTISTRY! 


Fe A a 


By ROLLAND C. BILLETER, DDS 








CXLIll 


l. In Class II malocclusions the 


freeway space is (a) greater 
than, (b) the same as, (c) less 
than, that found in normal oc- 
clusions. __- 








. True or false? An operator 


standing at the side of the 
machine head and three feet 
from the patient may absorb a 
pathologic dose of radiation in 
one week if he takes one or 
two full mouth examinations 
per day. _. 


~] 


10. 


. Over the tips of the cusps the 





enamel is (a) 1 to 2, (b) 2 to 
2.5, (c) 3 to 4, millimeters 
thick. 





. How can oxidized gauze or 


cotton be removed before dis- 
solution is complete? __ ae 





. The majority of maxillary im- 


pacted cuspids are found in 
(a) males, (b) females. 


. What is the most important 


muscle intimately concerned 
with the mouth and the posi- 
tion of the teeth? _..._-_-______.. 





. Bench cooling of a soldered 


joint produces (a) more, (b) 
less, distortion than quench- 


ing. 





. Does excessive resorption of 


the ridges occur when the ver- 
tical dimension is overopened 
in placing a full denture? __ 





. True or false? An incorrect 


burnout technique for the wax 
pattern is usually responsible 
for a casting with “fins” or 
“feathers.” 





Why is localization of pulpal 
pain difficult and misleading? 





FOR CORRECT ANSWERS SEE PAGE 988 
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Collecting Past-Due’ Accounts 


By WILLIAM H. ALLEN JR., LLB 


Amonc the problems that every 
dentist faces in the business end of 
his practice is that of what to do 
about overdue accounts. If he does 
not employ someone to collect his 
accounts, he loses a large percent- 
age of the money he has earned. 
If he does turn his accounts over 
to a bill collector he fears that he 
may drive some of his patients 
away, OF may acquire a reputation 
for being a Shylock who demands 
his due no matter what the cost to 
others. 

Faced with this dilemma, many 
dentists fail to do anything, and so 
follow the first course mentioned 
and lose a large percentage of the 
money that is justly owed to them 
for the performance of their pro- 
fessional services. This neglect is in 
turn partly responsible for the 
magnitude of the problem of col- 
lecting delinquent accounts. 

People know that if they do not 


pay the rent they will be evicted; 
if they do not keep up the pay- 
ments on the television set, it will 
be repossessed; if they do not pay 
their water bills, service will be 
discontinued. But if they do not 
pay their dental bill, what hap- 
pens? In many cases, nothing! 
Their newly-acquired “fillings” or 
their dentures cannot be repos- 
sessed. In all probability, no effort 
will be made to force payment. 

This attitude that many people 
have toward their dental bills is at 
least partly due to the fact that in 
times past many in the dental pro- 
fession have neglected to make any 
real effort to collect overdue ac- 
counts. 


Delinquent Accounts 

Aside from the advantage of cor- 
recting this widespread misconcep- 
tion, there are several good reasons 
why delinquent accounts should be 
turned over to either an attorney 
or an agency for collection. 
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A practical plan for a problem that plagues all dentists and needs 


to be dealt with effectively. 


Of course the real reason is to 
get as much as possible of that 
money that has been earned but 
will not be forthcoming unless 
some pressure is brought to bear to 
force payment. Many of the people 
who owe past-due dental bills do 
not deliberately plan to beat the 
dentist out of his money. They 
mean to pay in the future, but al- 
ways put off that bill until other 
obligations are paid, and then 
there is no money left so they put 
it off until next month, and so it 
goes. If some pressure is brought 
to bear and they see that the bill 
cannot be put off any longer, they 
will begin paying right away or 
make arrangements to pay. 

There are some people who do 
not intend to pay any bill unless 
they are forced to do so. The den- 
tist can do nothing with these, and 
must rely on a collector or just 
write their accounts off as bad 
debts. 

A few people simply cannot pay, 
and nothing can be done except to 
look upon these accounts as char- 
ity and make no further effort to 
collect them. 

But there are other advantages 
to turning delinquent accounts 
over to a collector besides getting 
the money that is owed. 

Perhaps the biggest advantage 
of all is that turning over your 
past-due bills to a collector helps 





you to regain patients who have 
left you and gone to another den- 
tist. This is not so surprising as it 
first appears when you stop to con- 
sider that no one likes to face a 
person to whom they are indebted 
to any extent. People who are heav- 
ily indebted to a dentist will go to 
someone else when they need den- 
tal service rather than face the 
person to whom they owe money. 
This is particularly true when 
there is a feeling of guilt about not 
having paid, or made any effort to 
pay, the bill. 

After the bill is paid, or arrange- 
ments have been made to pay it, 
these people return to their dentist 
when they need dental service. 
Turning bills over to a professional 
collector is actually a means of re- 
gaining patients who have gone to 
someone else. 

Another advantage for a dentist 
in turning his past-due accounts 
over to a collector is that, in most 
instances, the collector is in a bet- 
ter position than the dentist to de- 
termine who can and who cannot 
pay. After obtaining this informa- 
tion, he then knows those who must 
be released from liability, and 
those who should be pressed vig- 
orously for payment. 

If the collector is to be effective 
in collecting past-due accounts, he 
must have the full cooperation and 
support of the dentist. The dentist 
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must have a system of dealing with 
his accounts before they are put 
into the hands of a collector. This 
system should become routine— 
just another part of the business 
policy of the dentist. 

The first and most important 
step in this system should be that 
accounts should not be allowed to 
be delinquent for too long before 
some action is taken on them. It is 
my opinion that after an account 
has lain idle for six months with- 
out any payment or arrangement 
to pay being made, it is time to 
do something about it. Accounts 
should be gone over every month 
when bills are sent out, and those 
that are six months overdue should 
be laid aside. 

After carefully screening these 
to make sure that they are owed by 
people who are able to pay and are 
not charity patients, a letter (the 
first collection letter) should be 
written to each one. This letter may 
be written by either the dentist or 
his collector, but in either case it 
should be written on the dentist’s 
letterhead and should be worded 
somewhat as follows: 

July 2, 1956 
Mr. Richard Richards 
1696 — 8th Street 
Gravel Switch, West Virginia 


Dear Mr. Richards: 

In order to facilitate the collec- 
tion of accounts, I am instituting 
a new collection system whereby all 
overdue accounts will be handled 
by an attorney, beginning August 


1, 1956. 


August 1956 


According to my records, there 
is a balance past due on your ac- 
count of $25.00. You have a good 
reputation for the payment of your 
bills, and I am sure that your delay 
in paying my bill is an oversight 
on your part. Please come by my 
office before August 1, verify the 
correctness of this bill, and make 
arrangements for payment. 

Sincerely yours, 


Name of Dentist 

It should be noted that this let- 
ter is courteous in tone, and gives 
the debtor the benefit of every 
doubt. There is nothing here that 
should offend anyone. If a mistake 
has been made, there is no harm 
done. There is no demand for pay- 
ment, but a request that arrange- 
ments to pay be made. 

This letter will probably bring 
in many of the delinquent debtors, 
particularly those who fully in- 
tend to pay but have been pro- 
crastinating. For those who make 
arrangements to pay in the future, 
or in installments, it might be wise 
to request that they sign a note. In 
that way, if they do not keep their 
promise and subsequent legal ac- 
tion is necessary, they will be re- 
quired to pay attorney’s fees and 
collection costs. 

Those who do not respond to 
this letter are written two more 
letters, this time by the collector 
and on his letterhead, before any 
legal action is taken. 

The first of these informs the 
debtor that the collector has been 
retained to collect the past-due ac- 
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counts of the dentist; that in check- 
ing those accounts it has been dis- 
covered that the debtor owes a 
past-due balance on his account. 
The debtor is urged to come in 
and make arrangements to pay at 
his earliest convenience. This let- 
ter makes no threats. Legal action 
is not mentioned but is, of course, 
implied by the very fact that the 
letter is written by a collector. 

If this letter does not bring re- 
sults within a week or ten days, a 
third and final one is written. This 
letter promises that suit will be 
filed unless the debtor makes ar- 
rangements to pay within ten days. 


Decide Cases Individually 

If none of these three letters 
brings the debtor in to make ar- 
rangements to pay, the only alter- 
native is either to regard the ac- 
count as uncollectable, or to resort 
to the courts to collect it. What is 
the best thing to do will have to be 
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decided in each individual case by 
the dentist and his collector. It may 
be wise to overlook some bills and 
regard them as uncollectable. Other 
debtors may be sued. 

The system of collecting de- 
scribed here is not foolproof. There 
will be uncollectable accounts un- 
der this system or any other. There 
are doubtless other methods of col- 
lecting that are just as effective, 
but this one is calculated to collect 
as many of the outstanding past- 
due accounts as feasible, and at the 
same time to keep things on a 
friendly basis for as long as possi- 
ble. 

The method set forth here is one 
answer to the problem that every 
dentist faces of what to do with his 
delinquent accounts. This system 
will not only solve the problem, 
but will help to keep or regain pa- 
tients at the same time. 

Capstone Court Apartments 

Tuscaloosa, Alabama 


FORTY PER CENT NOW RECEIVE DENTAL CARE 
DENTISTRY has been marked by two particularly noticeable changes in 
the past twenty-five years. The first is the tremendous increase in the 
use of auxiliary dental personnel such as chair assistants and dental 
hygienists; the second is the growing emphasis on prevention of dental 
disease. Dentists are no more numerous in proportion to the population 
than they were in 1930, but they are serving a much greater percentage 
of the public—a public newly awakened to the importance of early and 
regular dental care. Many dentists, utilizing dental hygienists, chairside 
assistants, and laboratory technicians, now employ two or more chairs 
and other auxiliary equipment in order to serve more patients. About 
forty per cent of the population now receives reasonably adequate and 
regular dental care—a small proportion still, but much larger than in 
1930.—The First Twenty-Five Years, W. K. Kellogg Foundation. 








By JOHN W. BOWYER JR, MS, DBA* 


LIFE INSURANCE is often purchased 
without any apparent thought be- 
ing given to the acquisition except 
for some vague conception that it 
is the thing to do. Virtually every- 
one needs life insurance for one 
reason or another, therefore the 
social acceptability of it is not 
groundless. However, the blind ac- 
quisition of life insurance without 
relating it to some broad invest- 
ment program can thwart the ob- 
jectives the professional man is at- 
tempting to meet. 

Basically, life insurance, in one 
sense, is a gamble. The insured is 
betting his premium against a 
larger sum that he will die prema- 
turely. Of course, this is one bet 
most of us do not wish to collect, 
but if the insured does not die, the 





*Doctor Bowyer is Assistant Dean, School 
of Business and Public Administration, Wash- 
ington University, St. Louis 5, Missouri. 
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premium for insurance is irretriev- 
ably lost. 

To clear up any possible misun- 
derstandings, some forms of life in- 
surance do provide for the return 
of a stipulated amount of money at 
a future date whether death occurs 
or not. These policies are not pure 
insurance, but a form of savings 
and investment combined with pro- 
tection. Pure insurance is called 
term insurance. A part of each an- 
nual premium goes to create a sav- 
ings fund, with the balance being 
for pure insurance. Consequently 
all forms of life insurance, except 
term, include some savings features. 

The pure insurance policies are 
called term insurance because they 
are usually issued for a specified 
number of years, at the end of 
which time they may or may not 
be renewable. If the professional 
man does purchase this insurance, 
he should be sure that the insur- 
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An insurance program should 
be designed to fit your individ- 
ual need for protection. 


ance is renewable without medical 
examination to give the most flex- 
ibility to his insurance program. 


Why Life Insurance? 

Life insurance is usually pur- 
chased for a number of reasons: 
(1) protection of dependents in the 
event of premature death; (2) sav- 
ings for a special purpose, and (3) 
to provide a fund at death for the 
payment of burial expenses, estate 
taxes, or for some specific purpose 
such as paying off a mortgage. 

Protection Feature: The most 
compelling reason for the dentist 
to purchase life insurance is to pro- 
vide an income for his dependents 
in the event of premature death. 
The dentist unquestionably can ac- 
cumulate at least a modest estate 
over his lifetime if he lives to re- 
tirement. Unfortunately, however, 
in the event of an early death, his 
estate probably would be a small 
one. At the same time, when de- 
pendents are young his savings ac- 
cumulation will be relatively small, 
thus making the need for life in- 
surance greater during this part of 
his life. Therefore, the only way the 
dentist can get the amount of in- 
come protection needed for his de- 
pendents with the expenditure of a 
relatively small amount of money, 
is through the purchase of life in- 
surance. 
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Savings Feature: A secondary 
purpose for which life insurance 
is purchased is as a savings media. 
This savings feature has consider- 
able popular appeal, because the 
insured feels that he is getting 
something for expenditure during 
his lifetime. Many people find that 
their largest savings over their life- 
time is in the form of life insurance 
policies. Quite frequently you will 
hear the argument that for this rea- 
son the savings feature in life in- 
surance is a blessing, because these 
people probably would not other- 
wise have the fortitude to save. 
That is, the premium notice com- 
ing monthly, quarterly, semi-annu- 
ally, or annually, is regarded as 
another bill and therefore is paid. 
Consequently, the insured unwit- 
tingly is forced to save money. It 
is a kind of painless extraction of 
income. 

This is a rather specious argu- 
ment—particularly if the insured 
could invest the difference between 
the premium on term life insurance 
and life insurance with savings fea- 
tures advantageously. The question 
of whether life insurance with the 
savings feature is a good invest- 
ment or not can be answered in 
most cases with a resounding NO. 

As was pointed out in an earlier 
article,’ the dentist who invests pri- 
marily in life insurance policies 
may be subject to a considerable 
loss in purchasing power as a re- 


1Bowyer, J. W. Jr.: The ‘‘Do-It-Yourself” 
Investment Policy, Orat HyGiENneE 46:309 
(March) 1956. 
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sult of changes in the general level 
of commodity prices. That is, when 
prices double, the effective income 
from savings in the form of life 
insurance is cut in half. That is 
what has happened in the last fif- 
teen years. It is inconceivable that 
if a dentist had saved the difference 
in premiums between term insur- 
ance and life insurance with sav- 
ings features and invested in al- 
most any high grade common stock, 
real estate, or other variable in- 
come investment, he would not 
have fared better. 

Maximum Protection: In case 
there is a conflict between the sav- 
ings element and the protection ele- 
ment in life insurance, the dentist 
should always purchase maximum 
protection. 

The insurance agent usually will 
push policies with at least some 
savings feature. However, general- 
ly the dentist between the ages of 
25 to 35 needs at this time maxi- 
mum protection for his dependents. 
The only drawback in the policy 
with savings features is that it pro- 
vides too much savings and too lit- 
tle protection in these early years, 
when the dentist’s income is such 
that it will not provide all the need- 
ed protection, if only policies with 
savings features are purchased. 
Therefore, to meet these minimum 
basic needs, it is wisest to purchase 
term insurance with renewable pro- 
visions and to set up separate sav- 
ings programs to meet other needs. 

The question always arises as to 
when a life insurance program 
should be started. The obvious an- 
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swer is—when you know how 
much is needed. Need for life in- 
surance varies from the amount re- 
quired for the single dentist to 
large amounts required for the 
dentist with several children of pre- 
school and school age. There is not 
too much point for the bachelor 
dentist with no dependents in car- 
rying life insurance except enough 
for final expenses. Professional men 
are frequently induced in their 
student days to purchase insurance 
then, because the insurance premi- 
ums are lower when you are young. 
This is a myth. Buying at an early 
age merely spreads the death risk 
to the company over a longer peri- 
od of years, which enables it to of- 
fer the protection at a lesser rate. 
A more important consideration is 
that the young man is purchasing 
protection he does not need. That 
is not a bargain at any price. If 
the young dentist is fortunate 
enough to have funds available for 
large amounts of insurance, he 
would be better off to save it than 
to buy insurance. 

An insurance program for the 
newly-married couple is also a rel- 
atively simple one. This is particu- 
larly true if the wife is able to 
work. In this case, about the only 
life insurance that is really needed 
is an amount for final expenses and 
for such debts as may have been 
incurred while setting up a prac- 
tice, purchasing a home, and so on. 

When the dentist begins his fam- 
ily, the amount of insurance need- 
ed increases in size with the birth 
of each child. As each child is born, 
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the whole insurance program should 
be reviewed. An increase in family 
size usually causes a disproportion- 
ately larger increase in the need 
for life insurance, as the widow’s 
chances of remarrying or returning 
to work are diminished. 
Unfortunately, the time when 
maximum protection for depend- 
ents is needed is when the dentist 
generally has difficulty in provid- 
ing funds for insurance premiums. 
Therefore, it is necessary for him 
to utilize the most economical 
means for obtaining maximum pro- 
tection. Probably the best way to 
accomplish this objective is by 
purchasing decreasing term insur- 
ance. With this policy the amount 
of protection afforded decreases 
each year on a graduated basis. 
For example, the purchase of a 
twenty-year decreasing term policy 
at the birth of each child, enables 
the dentist to provide maximum 
protection during this critical peri- 
od at lowest possible cost. It would 
be advisable to have some fixed 
term insurance in addition to the 
decreasing term for final expenses, 
because this need is a constant one. 
After the children are grown, the 
needs for life insurance decline 
sharply in most cases. The only 


protection needed is for the wife. 


If decreasing term insurance has 
been used, most of the insurance 
will have expired as the need for 
protection has diminished. Prob- 
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ably the most economical way to 
provide the needed protection for 
the wife is to use savings and pur- 
chase an annuity for the rest of 
her life. An annuity is not life in- 
surance, but is a contract, usually 
with an insurance company, that 
provides an income so long as the 
annuitant lives, or in some cases 
for a stated period. This provides 
a method whereby the dentist can 
guarantee that his wife will not 
outlive his estate. In the event a 
dentist has not been able to save, 
if, as was mentioned earlier, he has 
purchased term insurance with a 
renewable option, he may continue 
the insurance in force without med- 
ical examination, but at higher 
premiums of course, because of his 
increased age. The insistence on 
this option will give the program 
more flexibility. 


Summary 

Insurance of all forms is de- 
signed for protection against. total 
loss as a result of some unforeseen 
happening. When it is combined 
in a contract with a savings ele- 
ment, it has been an exceedingly 
poor investment due to purchasing 
power losses. Therefore, life insur- 
ance should be used only for the 
primary purpose for which it was 
designed—to provide protection. 
Of course, this assumes that the 
difference in premiums between 
term life insurance and other forms 
is saved and properly invested. 























Learn to Say “‘No”’! 


By MAURICE J. TEITELBAUM, DDS 


THE telephone rings. You answer 
it and a sugary voice full of charm 
and congeniality says, “Good after- 
noon Doctor, I represent the So- 
ciety for the Relocation of Orphans 
from Lower Slobovia. We're rais- 
ing money with our annual souve- 
nir journal and we'd like to put 
your greetings and best wishes on 
the professional page . . .” Or, per- 
haps a letter came in the mail this 
morning with an imposing heading 
and a plea for financial assistance 
in the building of a new school for 
postgraduate students of Esperanto. 
Well, no matter what the cause— 
worthy, unworthy or imaginary— 
as a dentist you can be sure that 
the solicitor will find his way to 
your door. The dentist and the 
physician are usually prime targets 
for the professional fund raiser as 
well as their charity-minded pa- 
tients. 


He who gives is doubly blessed. 
For it is of great solace and heart- 
warming comfort to know that 
the money you contribute is help- 
ing, in some small way, to pro- 
long the life of a stricken child, 
or is giving new hope and courage 
to a distressed soul. But, unfor- 
tunately, too much of the money 
donated to so-called charitable or- 
ganizations sticks to the fingers of 
the solicitors. In fact, each year 
so many people are being played 
for suckers by unscrupulous fund 
raisers that in some cities solici- 
tors must be licensed by the city 
and are compelled to carry special 
papers to identify themselves, the 
charity they represent, and the 
stipulated per cent of the contribu- 
tion that the charity will receive. 

Investigations made a few years 
ago, revealed that Americans con- 
tributed about $4,000,000.000 an- 
nually to scores of philanthropic 
causes with an estimated $120,000,- 
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Charity begins with your own 
community organizations and 


your patients. 


000 of the total settling into 
the waiting arms of “out-and-out 
frauds.” Besides the downright 
crooked organizations who filch 
money from unsuspecting philan- 
thropic people, there are those who 
claim excessive “expenses.” One 
nationally prominent organization 
was cited as having taken in $4 mil- 
lion in five years while spending 
about 80 per cent of the take on 
costs and upkeep. It is generally 
held that any organization that 
charges off much more than 20 
cents on every dollar to “expenses” 
is either crooked or grossly in- 
competent. 

How can you distinguish be- 
tween the chaff and the wheat? 
How can you be sure that your 
contribution will be used for a 
worthy cause and not swell the 
bank account of some imposter? 
Unfortunately, there is no fool- 
proof method to guard against 
these polite swindlers, but by tak- 
ing the following precautions you 
may be fairly certain that your 
contributions will be channeled 
where they will do the most good: 

1. Demand full identification 
from every solicitor. Ask for city 
permits or licenses, annual reports, 
or records. When pleas for dona- 
tions come through the mail and 
you are unfamiliar with the organ- 
ization directing the plea, check 
up on the group by calling your 
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Chamber of Commerce, Better 
Business Bureau, or Council of So- 
cial Agencies. A detailed report 
of virtually all large charities can 
be supplied by the National In- 
formation Bureau, 205 East 42nd 
Street in New York City. 

2. Do not make any commit- 
ments on the telephone. Tell the 
caller to see you in person if you 
are at all interested in his cause. 
The telephone solicitor can be most 
persuasive and this is the chosen 
media for most fraudulent fund 
raisers. Unless you are well ac- 
quainted with the person calling 
or with the organization he repre- 
sents and want him to call on you, 
turn him down with a polite, “I’m 
sorry but it is not my policy to 
make any contribution pledges over 
the telephone.” 

3. Beware of organizations that 
send unsolicited merchandise 
through the mail. They are not 
unlike the salesman who shoves his 
foot into the door. They hope to 
gain a psychologic advantage by 
embarrassing you about sending 
back their wares and making you 
believe you must pay for what they 
have sent. However, you are in no 
way obligated to buy or return any 
items sent to you that are unor- 
dered. The sender assumes all risks 
under such circumstances. 

4. Do not be taken in by ap- 
peals to your ego. Be wary of any 
organization that promises to place 
your name in some type of “Who’s 
Who” or on an “honor list.” 

5. Plan your charitable contri- 
butions in advance. Set aside a cer- 
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tain amount for philanthropic 
causes and allot the money to 
those groups that you are particu- 
larly interested in and consider 
most worthy. Try to donate to local 
groups when you can so that you 
may observe the benefits derived 
from your contribution. Give to 
your patients when they are fund 
raisers for worthwhile organiza- 
tions rather than to strangers. 
Organizations worthy of your 
support are: 

(1) those of a humanitarian na- 
ture and those not limited to a 
small special group of benefactors; 
(2) civic or social welfare 
groups whose financial transactions 
are open to public scrutiny; 

(3) those wherein you as a con- 
tributor might receive appreciable 
and direct benefit: 

(4) those of widespread or local 
repute sponsored by national or 
local governments. 

Finally, a few “don’ts” for the 
wise contributor: 

Don’t comply with requests that 
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appear to be unreasonable. 

Don’t contribute to any cause, 
no matter how legitimate, whose 
objects you consider unworthy. 

Don’t make checks payable to 
any one person or solicitor. 

Don’t give any contribution with- 
out getting a bona fide receipt. 

Don’t rely on a list of “notable 
contributors.” 

Don’t be a soft touch for an 
organization because it has a high- 
sounding name. 

Don’t permit your name to be 
used by any organization until 
you have investigated it thoroughly. 

Don’t contribute money just to 
get rid of an insistent and glib 
solicitor. That will surely get you 
on the top of the preferred sucker 
list. 

“NO” is a little word—learn to 
say it with finality and politeness. 
If you do not want to be “taken 
for a ride’—know how to say 
“NO”! 

446 Clinton Place 

Newark 8, New Jersey 















THE COVER 

Gisss Hill Lighthouse shown on this month’s cover was constructed of 
iron plates brought from England in the middle of the eighteenth cen- 
tury. Located on top of one of the highest hills in Bermuda, it offers a 
magnificent view of the sea and the country around Southampton. The 
Mid-Atlantic Dental Conference, sponsored by the Bermuda Dental Asso- 
ciation, Doctor J. B. Dickinson, President, and under the auspices of the 
Bermuda Dental Board of which Doctor L. T. Hooker is Chairman, will 
be held in Bermuda October 7 through 10, immediately following the 
American Dental Association’s Annual Convention in Atlantic City. 
Travel and hotel reservations can be made through the Lee Kirkland 
Travel Agency, 1231 Baltimore, Kansas City, Missouri.—Photograph 
courtesy of Bermuda News Bureau. 
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Dentists in the NEWS 






























Houston (Texas) Chronicle: The new Islands to help with postwar reconstruc- 
mayor of Nederland, Texas, is a 47-year- tion work. She came back to the United 
old dentist, Doctor Burnette H. Hall. A States in 1951, but the McCarran-Walter 
resident of the city for twenty-six years, Immigration Act of 1952 barred her 
Doctor Hall has broad plans to bring from citizenship because she had re- 
better streets, a city hall, a fire station, turned to the land of her birth for more 
and an improved water system, to the — than five years. 








rapidly growing community. Doctor Hall Representative Thomas P. O’Neill, Jr 
is said to be one of two dentists in Texas (D.-Massachusetts) introduced a spe- 
holding the top city government office. cial bill on Sister Ramona’s behalf to 


declare her eligible for citizenship. It 
Long Island (New York) Newsday: was unanimously passed by both houses 
Since inheriting crates of family relics, of Congress. As soon as Sister Ramona 
Doctor Curtis M. Beetham of 140 Mer- completes her citizenship papers she 
rick Avenue, Merrick, has carefully col- __will be eligible to apply for a New York 
lected and preserved four thick scrap- state license to practice dentistry. 
books full of letters, photographs, maps, 
deeds, bills of sale, and shares in Long New York (New York) Times: A 
Island’s first turnpike companies. After “space helmet” has been designed by 
going through the local library records Captain John V. Niiranen, chief of the 
to check on his own ancestors, who were _ prosthodontics service of the Naval Med- 
among the first families to settle this ical Center at Bethesda, Maryland, and 
area, Doctor Beetham says he “got in- two associates who are now back in pri- 
terested in everybody from way back. vate practice, Doctor Douglas J. Giorgio 
Then the librarian gave me the job of | of Evansville, Indiana, and Doctor John 
official historian for the town.” So far G. Morrow of Charlotte, North Carolina. 
he has enough data to reconstruct the The helmet has been used on more than 
history of Merrick for almost 300 years. 350 youngsters, aged from 2 to 13, as 


f anesthesia-administering apparatus when 
| | Washington (DC) Catholic Free Press: _ tonsils are to be removed. The surgeon 
l- Sister Ramona Maria, the only Mary- invites a young patient to take a trip 
a | knoll nun who is a dentist, will be able —_ through space, and since oxygen will be 
e | to remain in the United States and prac- needed in the rarefied atmosphere, the 


tice her profession as the result of a spe- transparent plastic helmet is slipped 


: cial act of Congress on her behalf signed over the youngster’s head. Oxygen is 
wt by President Eisenhower. turned on and with it an anesthetic gas. 
ill Sister Ramona, a native of the Philip- In less than two minutes the patient is 
he pine Islands, came to the United States asleep. He can then be lowered to a 
Yy. in 1936, intending to make this country _ sitting position and given a regular anes- 
nd her permanent residence. After eight thetic, and the next thing he knows he 

years at the order’s mother-house at is back from interplanetary travel and in 
ph Ossining, New York, she returned to the a hospital bed, minus his tonsils. 
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Davenport (lowa) Democrat: The 
movie version of John Steinbeck’s THE 
PEARL, which was filmed in Mexico, has 
unexpectedly brought Doctor Arthur Ep- 
stein, a dentist in the Paramount Build- 
ing in New York, into show business. 
When the distributor, Emilio Fernandez, 
came to New York to make a deal he 
went to Doctor Epstein for an emergen- 
cy dental treatment and _ incidentally 
sold him the American rights to the film. 


New York (University) Alumni News: 
The oldest known alumnus of New York 
University, Doctor Herbert William 
Adams, 98, has had three professional 
careers. He operated a pharmacy in 
Boston before beginning his medical 
studies in the Class of 1884. Doctor 
Adams went west after graduation and 
practiced in Nebraska until a slight 
hearing impairment ended his medical 
career. Then he returned to Boston and 
enrolled in what is now Tufts Dental 
School and practiced dentistry in Bos- 
ton until his 90th birthday. For another 
few years he continued to perform clini- 
cal services at a Boston hospital. A leg 
amputation at 97 failed to curb his ener- 
gies because he gets about in a wheel- 
chair. When asked whether he had any 
advice for young people he replied force- 
fully: “Work hard!” 


Newark (New Jersey) News: Doctor 
William A. Giblin, a practicing Mont- 
clair dentist, is president of Packaging 
Industries, Ltd., Incorporated, which dis- 
played its polyethylene-enclosed eggs in 
an exhibit at the National Packaging 
Exposition of the American Manage- 
ment Association at Atlantic City. How- 
ard A. Rohdin created the egg-packag- 
ing machine for Cornell University sci- 
entists, who developed the process of 
dropping “deshelled” eggs into pockets 
in a polyethylene sheet and covering 
them with heat-sealed polyethylene. The 
sterilized container is filled with inert 
gas to prevent the entry of air. It is 
claimed that this new process will lead 
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to a new era in packaging and will save 
farmers millions of dollars a year by 
eliminating breakage. Also, these eggs, 
if properly refrigerated, will keep longer 
than eggs in natural shells and can be 
shipped in flat sheets. The sheets can be 
rolled for insertion in vending machines 
inexpensively, and should be available 
commercially in a year. 

Doctor Giblin’s twelve-year-old firm 
has supplied many packaging machines 
to the military service, including one 
that enveloped a fighter plane in plastic 
for a trip aboard a carrier from New 
York, through the Panama Canal, all 
the way to Tokyo. 


Council Bluffs (lowa) Nonpareil: Now 
in his late 70’s, Doctor R. O. Williams 
admits he has considered retiring. But 
he feels that after fifty-seven years of 
practice “dentistry almost becomes a 
part of you.” Formerly an active sports 
enthusiast, he was a member of a local 
volleyball team that won the Iowa ama- 
teur championship in 1918. He has par- 
ticipated in the state horseshoe pitching 
tournaments seven times, and still ice 
skates occasionally “but that’s about 


all.” 


New York (New York) World Tele- 
gram: In competition with 118 shooters 
aiming to win the concluding handicap 
on the final day of the Amateur Cham- 
pionships of America at the Travers Is- 
land traps, Doctor H. Whitford of Moun- 
tain View, New Jersey, captured the 
title with a score of 97x100. Although 
Doctor Whitford has only been shooting 
for three years, he also holds the North 
Atlantic States handicap title and is a 
member of the North Jersey Gun Club. 


Des Moines (Iowa) Register: The lo- 
wa State Dental Society selected Doctor 
Charles H. Henshaw, director of the 
division of dental hygiene of the state 
department of health since 1951, for the 
“suest of honor” award at the society’s 
annual convention. A plaque was pre- 
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sented to Doctor Henshaw in recogni- 
tion of his forty-one years of service in 


the dental field. 


Seattle (Washington) Times: The 
Aviation Man of the Year named by 
The Seattle Unit, Aircraft Owners and 
Pilots’ Association, is Doctor Arthur B. 
MacWhinnie,’ who was awarded the 
Dean Spencer Aircraft Trophy for con- 
tributing the most during the past year 
toward the development of private avia- 
tion. A pilot since 1938, Doctor Mac- 
Whinnie was Western Washington Com- 
mander of the Civil Air Patrol during 
the Second World War. He practices 
dentistry in the Seattle Medical-Dental 
Building. 


Knoxville (Tennessee) News-Sentinal: 
Doctor and Mrs. Aldys J. Gray of Los 
Angeles, California, had an exciting 
story to tell their hosts, Doctor and Mrs. 
Claude R. Wood, when they visited in 


1Mac Whinnie, A. B.: Fluoridation is Com- 
pulsory Medication, Orat. HyGIENE 43:44 
(January) 1953. 
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Knoxville. They were on their way home 
from the meeting of the American Asso- 
ciation of Orthodontists in Boston and 
had stopped over in New York. Ten 
years ago, on the first anniversary of 
President Roosevelt’s death, Mrs. Gray 
had written a letter of sympathy to Mrs. 
Roosevelt in which she expressed great 
admiration for her and the hope that 
she might visit the rose garden and 
Hyde Park someday. 

“It took ten years to plan that trip, 
but when we made our plans I wrote 
Mrs. Roosevelt,” explains Mrs. Gray. 
She arranged to pick the Grays up at 
their hotel, drove them to Hyde Park, 
conducted them around the estate and 
mansion, told them bits of personal his- 
tory, and after lunch they visited the 
Memorial Library. John Roosevelt and 
his family dropped in at Val Kill Cot- 
tage for lunch. “It was like any family 
—and we were completely members of 
the family,” Mrs. Gray says. 

Mrs. Roosevelt apparently enjoyed 
the visit too because she wrote about it 
in her column. 


Awards for items submitted for this month’s DENTIsSts IN THE NEws 


have been sent to: 


Theresa McGuffey, 5615 H.M.C. Apartment 12, Houston, Texas 

H. J. Levin, DDS, 2 Seitz Drive, Bethpage, Long Island, New York 
Jane C. Gaffney, 81 Austin Street, Leominster, Massachusetts 
Theodore Katz, DDS, 2802 Grand Concourse, New York 58, New York 
Mrs. Paul Thompson, 1957 Claussen, Davenport, Iowa 

J. DiCosimo, R.D. 2, Box 572-C, Rahway, New Jersey 

Miss Beulah M. Arrick, 2653 Avenue I, Council Bluffs, Iowa 

R. B. Moore, DDS, Box 237, Allerton, Iowa 

Mrs. Robert C. Small, 11526 4th Avenue, N.W., Seattle, Washington 
H. C. Pollock, DDS, 8015 Maryland Avenue, St. Louis 5, Missouri 


Mrs. La Verne Rodgers, Nemaha, Iowa 


WHEN YOU CHANGE YOUR ADDRESS 
WHEN you change your address, please always furnish your old address 
as well as the new one. If your post office has zoned your city, the zone 
number should be included. Please send address change promptly to 


ORAL Hyciene, 1005 Liberty Avenue, Pittsburgh 22, Pennsylvania. 











S\ EDITORIAL COMMENT 
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“Give me the liberty to know, to utter. and to argue freely 


according to my conscience above all liberties.””’ John Milton 


SOFT SPOTS IN THE ECONOMY 


DENTISTS who are among the first to feel a faltering in the business 
cycle should be aware that there are soft spots in the present economy. 

Farm income has been drastically reduced. Dentists in agricultural 
communities have already felt this pinch. Automobile production has 
been reduced from 8 million units in 1955 to 5.8 million in 1956. The 
layoffs in the automobile manufacturing areas have been reflected in 
reduction in dental practice in these places. People who are out of work 
are not good prospects as dental patients. Steel production and the build- 
ing of new homes are also down. 

The stock market break in late Spring and the tightening of the money 
policy of the Federal Reserve Board are adjustments that indicate two 
things: an uneasiness among some classes of investors and an awareness 
by the Federal government that credit has been overextended. 

The health of the economy is best reflected in the attitudes of the 
ordinary citizen rather than in the charts and graphs of the economists. 
When the average family begins to shy away from the buying market 
and hesitates to buy a new car, a new house, or make dental appoint- 
ments, we are aware that all is not well. 

One reason for the curtailment in some lines of business is that some 
producers have priced themselves out of the market. To spend $3000 or 
$4000 for an automobile that has high horsepower and a flashy exterior, 
but may be a shoddy piece of merchandise underneath, is an experience 
that many families have had. To spend $20,000 to $30,000 for a house 
of small rooms that has been thrown together without careful workman- 


ship, is another experience that has soured people. Much of the present 
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buyer-resistance is the direct result of the avarice among producers and 
sellers. 

Dentists are not without some guilt in these days of inflation. Although 
dental fees have not generally been increased in the same proportion as 
prices for most other goods and services, there have been cases where 
dentists followed the current trend of “charge all the traffic will bear.” 

While employment was high and almost everybody was sailing along 
on the boat of inflation, many dentists took unfair advantage of their 
opportunities. Practice was good. People were flocking in for appoint- 
ments. If one patient did not want or was unable to pay the existing fee, 
there were always others to take his place. This steady stream of patients 
into the dental office made some dentists indifferent in their attitudes— 
and others arrogant. | 

Businessmen are now talking about days of “hard” selling ahead. That 
means that the public will have to be more effectively convinced of the 
merit of a product and the fairness of the price. Clap-trap and extrava- 
gant claims are going to be less and less potent as selling methods. And 
that kind of critical change in buying attitudes should be for the long- 
term good of the economy. 

When a dentist finds that his income is beginning to slip, he will be 
forced to make an appraisal of his position. The first look should be at 
himself. He should examine himself to see if he is doing everything in 
his practice as well as he knows how. Am I trying to practice conserva- 
tive and preventive dentistry? Am I taking assiduous care of simple 
things? Or am I directing most of my energies to the “big” cases and the 
high fees? What am I going to do if the “big” cases vanish from my 
practice ? 

Finally, what is best in the long pull of practice, one patient paying a 
$500 fee or ten patients paying $50 each? 
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TECHNIQUE of the Month 


Originated by W. EARLE CRAIG, DDS 
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Reinforcement of Anterior Restoration 


BY HARRISON L. BERG, DDS 


Drawings by Dorothy Sterling 
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Trim and prepare the tooth Drill a channel, using first Cut a piece of No. 19 clasp 
in the usual manner. a No. 2 bur, and then a_ wire to proper length. 
No. 3 bur. ment in place. 
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Note to Contributors 


We invite dentists to submit material for this 
page: $10.00 will be paid for each technique used. 
It is not necessary to make finished drawings—or 
even sketches—if you explain the procedure clear- 
ly, in detail, in your letter. Submit material to: 





Technique of the Month, 











4. Oral Hygiene, 
: 1005 Liberty Avenue, 
Cut a section from a crown Pittsburgh 22, Pennsylvania 


form, slightly larger than 
the area to be filled. Fill, 














using this crown-form sec- 
tion to contour the restora- 
tion. 
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Please communicate directly with the department Editors, V. Clyde Smediey, DDS, 
and George R. Warner, MD, DDS, 1206 Republic Building, Denver, Colorado, enclosing 


postage for a personal reply. 


Elongated Papillae 

Q.—Within the past few months I 
have encountered two cases of elongated 
papillae of the tongue, commonly called 
hairy tongue. 

The first was in the mouth of a young 
girl of 18. The mouth was clean and well 
kept. The papillae were far back on the 
tongue and light brown in color. Treat- 
ment consisted of eliminating all irri- 
tating foods and smoking, and use of a 
mild mouthwash. The condition lasted 
about four weeks and then disappeared. 

The second was in the mouth of a man 
of 43. The mouth was unclean and ill- 
kept. I doubt if the patient follows home 
care instructions. The papillae cover the 
posterior half of the tongue and are 
heavy and dark brown in color. The con- 
dition still persists. 

Kindly give me your opinion of the 
cause and the procedure for treatment.— 
H. A. G., New York. 

A.—Your cases of hairy tongue 
are interesting in that the 18-year- 
old girl had a clean and well-kept 
mouth; therefore, filth on the 
tongue, held by some to be the 
cause of hairy tongue, did not ob- 
tain in her case. Just what caused 
it one cannot say. 

Hairy tongue with a brown or 
black pigmentation may occur fol- 
lowing the use of antibiotics or 
sodium perborate in the treatment 
of Vincent’s infection. Hairy or 
black hairy tongue is seen in some 
cases of moniliasis, but neither one 
of your cases falls in this class. 
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Your second case is one in which 
filth on the tongue may be the 
cause. In such a case swabbing the 
tongue daily with peroxide of hy- 
drogen and cleaning it with a 
tongue depressor, or brushing it 
with a toothbrush, will probably 
clear it up.—G. R. WARNER. 


Supernumerary Teeth 

Q.—I am sending you roentgenograms 
of the upper central area of an 1l-year- 
old boy. One was made 18 months ago, 
the other 6 months ago. Development of 
other teeth has been normal. Should 
these supernumerary teeth be removed 
surgically? If so, do you think the cen- 


trals will erupt normally?—W. T. F., 
Texas. 


A.—To answer your question as 
to whether your 11-year-old boy’s 
permanent maxillary central incis- 
ors will erupt normally if the 
supernumerary teeth are removed, 
let me put the answer another way: 
the incisors will not erupt if the 
supernumerary teeth are not re- 
moved. 

Maxillary supernumerary teeth 
are usually lingual to the incisors 
when roentgenographically super- 
imposed over the incisors. How- 
ever, their labial-lingual relation to 
the incisors can be determined by 
making an exposure from the right, 
from the center, and from the left. 
If the supernumerary moves in the 
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opposite direction from the move- 
ment of the x-ray cone it will be 
found lingual to the incisor. 

In any event the supernumer- 
aries will have to be removed sur- 
gically.—G. R. WARNER. 


The Price of Dentures 

Q.—I have been trying to convince an 
attorney that a new denture cannot be 
compared to the purchase of a pair of 
new shoes. Could you kindly supply me 
with the necessary information from the 
dental and legal aspects?—R. H. Y. F., 
Honolulu. 


A.—I am afraid I am not quali- 
fied to discuss this question from 
the legal aspect, but from the pro- 
fessional point of view there is no 
similarity for comparison. A den- 
ture is an individualized creation 


by a person possessed of dental 
knowledge and artistic skill, and it 
is designed and delivered as an es- 
sential part of a professional health 
service.—V. C. SMEDLEY. 


Cholesterol in Blood 

Q.—Please tell me where I may ob- 
tain literature about cholesterol in the 
blood and treatment with a fat-free diet. 
—M. M. S., Virginia. 

A.—Fortunately I can refer you 
to a book! that will give you full 
information on blood cholesterol 
and the proper diet to increase or 
decrease its amount in the blood. 
Moreover, you will find much 
other valuable information on nu- 
trition in this book.—G. R. War- 
NER. 


Vitamins for Gingivitis 
Q.—Will you please give me some in- 
formation regarding the use of vitamins 
1Davis, Adelle: Let’s Eat Right to Keep Fit, 


New York, Harcourt, Brace and Company, 
1954. 
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in connection with gingivitis. I refer to 
cases in which there is some hemorrhag- 
ing when the patient uses a toothbrush, 
and often edema, particularly in the low- 
er anterior region. 

In instances where I feel that it is a 
dietary problem, I have prescribed daily 
consumption of orange juice. Will you 
please suggest a vitamin tablet that I 
might prescribe along with proper dos- 
age for these cases?—G. R. C., South 
Dakota. 


A.—While citrus fruit juices 
carry Vitamin C and are helpful 
in keeping the connective tissues 
in good health, in certain cases 
such as yours, additional Vitamin 
C may be needed and can be sup- 
plied by ascorbic acid. I would 
suggest, therefore, that you pre- 
scribe 200 mg. of ascorbic acid 
daily for your cases. Vitamin C 
tablets are available in 50 mg. or 
100 mg. sizes for convenience in 
administering. 

I assume that you have given 
regular prophylactic treatments, 
and that the patient gives meticu- 
lously thorough home care.—G. R. 
WARNER. 


Absence of Third Molars 

Q.—X-ray examination of a 12-year- 
old boy reveals the absence of the four 
third molars plus the absence of the low- 
er second molars in proper position after 
complete eruption. I cannot see giving a 
youngster a lower removal appliance or 
making two cantilever bridges.—H. A.G., 
New York. 

A.—The case would not be 
alarming if only the third molars 
were absent. But the absence of 
the mandibular second molar pre- 
sents a real problem that I believe 
requires help of an orthodontist.— 


G. R. WARNER. 








ALL GOLD 


including the post 


Preserves The ESTHETICS of Steele’s Teeth 


Steele’s new AG (all gold) backings are made from a new 
and revolutionary gold alloy, especially color-balanced to 
prevent the dark gray incisal discoloration of the cemented 
tooth. The AG backing preserves the original colors of 
Steele’s New Hue facings and Trupontics, 


The gold alloy used in these new backings has additional 
important gdvantages:— 





Never Becomes Embrittled 





Any reliable investment can be used; and the burn. 
out will be equally satisfactory in either a gas or 
electric furnace. The AG backing will not oxidize 
at normal burn-out temperatures, 


Gives you Perfect Castings With More Certainty 


One of the most striking features of the AG backing 
alloy is its remarkable affinity for casting golds and 
solders. This property renders a marvelous union 
of backing to gold. 


The Most Versatile Backing Ever Offered 
Available from your dealer NOW 
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WERNET’S DENTU-CREME AND y 





UI IMURROR 


200-INCH PALOMAR TELESCOPE 


Not in a light year! Its meticulously polished surface must be cleaned 
with the utmost caution, to preserve its perfection and usefulness. 


Dentures, too, require the greatest of care in cleansing, to retain their 
lustrous finish and beauty. That’s why so many dentists urge their 
patients to use Wernet’s Dentu-Creme and Wernet’s Denture Brush. 


Dentu-Creme is an excellent detergent—smooth and non-injurious 
~— with a special polishing agent that’s ideal for use on acrylics. 


Wernet’s Denture Brush, with its Easy Grip Handle, provides 
two bristle sections, in conformance with professional 
preferences. Its black bristle section is for use on ridge and 
vault; its white bristle section on teeth and interproximal 
spaces. All bristles are anchored in position for long life. 


For thorough removal of food particles, 
mucin plaques and stubborn stains, with 
safety to the denture, suggest Wernet’s 
Denture Brush and Wernet’s Dentu-Creme. 


WERNET DENTAL MFG. CO., INC. 
JERSEY CITY 2, N. J. 
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SO YOU KNOW SOMETHING ABOUT DENTISTRY ! 


ANSWERS TO QUIZ CXLIII (See page 965 for questions) 


1. (a) About twice as great. (Ricketts, R. M.: Facial and Denture 
Changes During Orthodontic Treatment as Analyzed from the 
Temporomandibular Joint, Am. J. of Orthodontics 41:164 [March ] 
1955) 

2. True. (Meklas, J. F.: Dangers of Scattered Radiation in Dental 
Practice, JADA 49:154 [August] 1954) 

3. (b). (Bunting, R. W.: Oral Hygiene and Preventive Dentistry, 
Philadelphia, Lea & Febiger, 1950, page 25) 

4. Irrigation with a saline or a mildly alkaline solution. (Accepted 
Dental Remedies, 20th Ed., American Dental Association, 1955, 
page 96) 

9. (b). (Archer, W. H.: A Manual of Oral Surgery, Philadelphia, W. B. 
Saunders Company, 1952, page 124) 

6. The buccinator muscle. (McGonagle, R. R.: Loss of Teeth as a Dan- 
ger in the Development of Occlusion, JADA 50:60 [January] 1955) 

7. (b). (Steinman, R. R.: Warpage Produced by Soldering with Den- 
tal Solders and Gold Alloys, J. of Prosthetic Dent. 4:390 [May | 
1954) 

8. Yes. (Swenson, M. G.: Key Points of Success in Dentures, North 
West Dentistry 33:83 [March] 1954) 

9. True. (Ney Bridge & Inlay Book, Hartford, Connecticut, J. M. Ney 
Company, 1954, page 63) 

10. Because of the lack of tactile sensibility in the dental pulp. (Mau- 
rice, C. G.: Differential Diagnosis of Dental Pain, JADA 50:319 
[March] 1955) 


STYLES IN ESTHETICS DISCUSSED IN LOS ANGELES 

Doctor Alton Moore, assistant dean of the University of Washington 
School of Dentistry, and consultant to the United States Public Health 
Service, speaking at the annual meeting of the Los Angeles Dental 
Society, expressed the opinion that New Yorkers prefer flatter, more 
angular, and bonier faces for models than the Hollywood directors select 
for films. He divided faces into three groups; those having chins that are 
normal, are jutting, or receding. Forty per cent are normal, twenty per 
cent are receding, and only one per cent are too prominent. In a study 
of juveniles between 16 and 18 years of age it was discovered that 7] 
per cent needed some teeth straightened. Poorly matching teeth he re- 
ported, result from inheritance, including the mating of persons having 
radically different dental structures—The Los Angeles (California) 
Times. 
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now relieve and 
control 
hypersensitive 


dentine with new... 


Thermodent 











Whatever the cause of hypersensitivity... 
resorption, faulty occlusion, congenital fac- 
tors and even obsessive brushing... new 
THERMODENT has consistently provided re- 
lief. As an adjunct to office treatment 
THERMODENT offers your patients comfort, 
and freedom in the choice of hot or cold 
foods and beverages. 


THERMODENT Toothpaste employs the 
proven ability of salts—sodium, potassium, 
calcium and magnesium—with the efficacy 
of a mild formalin solution to provide effec- 
tive, pleasant relief and control of distress- 
ing hypersensitivity. 

THERMODENT ensures you the maximum 
use of chair time for corrective procedures 
... relegating the continuous daily treatment 
of hypersensitivity to the patient. Raising 
the pain threshold will facilitate your office 
instrumentation procedures as well. 


THERMODENT Toothpaste is advertised only 
to the profession and is available at all drug- 
stores at $1.00 per tube. 





Sher. Leeming oh Co-Sne. 155 East 44th Street, New York 17, N.Y. 
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The doctor was questioning the nurse 
about her patient. “Have you kept a 
chart on his progress?” he asked. 

“No,” she said blushingly, “but I can 
show you my diary.” 


The firing squad was escorting a Rus- 
sian comrade to his place of execution. 
It was a dismal march in a pouring rain. 
“What a terrible morning to die,” mut- 
tered the prisoner, 

“What are you kicking about?” asked 
a guard. “We gotta march back in it.” 


It was Junior’s first day in school, 
and when he got home his mother 
asked, “Did you learn anything today?” 

“No,” he replied in disgust. “I have 
to go back tomorrow.” 


Teacher: “Who can give me a sen- 
tence containing the world insulate?” 

Small Boy: “At the breakfast table 
ma said to pa—how come you got 
insulate?” 


A drunk was walking down the street 
one night. He bumped into a telephone 
pole and said, “Pardon me, Mister.” He 
kept walking and then bumped into a 
fire plug and said, “’Scuse me, little 
boy.” 

As he walked on, he kept on bump- 
ing into light and telephone poles, and 
anything in his way, but he always ex- 
cused himself politely. Finally, with a 
disgusted look on his face, he sat down 
on the curb and said, “I'll just wait here 
til the crowd passes.” 


Judge: “How dared you strike your 
wife?” 

Husband: “Well, she had her back to 
me and the front door was open, so I 
took a chance.” 


LAFFODONTIA 


e 





Two goofs were talking about jobs. 

“Are you working?” asked the first. 

“No,” replied the second goof. “I just 
quit a job in Coney Island. A man had 
me put my head through a canvas and 
they threw baseballs at me. I couldn’t 
sit down for a week.” 

“What has throwing baseballs at your 
head got to do with sitting down?” 

“Oh, I forgot to tell you. The man 
rented out the back for a dart game.” 


New Hubby: “If I were to die would 
you marry again?” 

Movie Blonde: “You funny man! 
What gives you the idea I'll wait that 
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long? 


Boy: “Do you know, dad, that in some 
parts of Africa a man doesn’t know his 
wife until he marries her?” 

Dad: “Why single out Africa?” 


* 
She: “Does your husband still find 
you entertaining?” 
Her: “Not if I can help it.” 


She: the 
. 9% 
ning ? 

He: “Yeah, and doesn’t the groom 
looked stunned?” 


* 


The scene was the interior of a sa- 
loon in the Far West and round the 
table were gathered as tough a gang as 
could be found in the whole of Nevada. 
The game was fast and furious, the 
stakes were high. 

Suddenly the dealer flung his cards 
on the table, and threateningly pulled 
his six-gun. 

“Boys,” he shouted, “the game ain’t 
straight! Slippery Sam ain’t playing the 
hand I dealt him.” 


“Doesn't bride look stun- 
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ANTIBIOTIC SOLUTION 
TYROLARIS, the first antibiotic 


mouthwash, contains: 1.A special 
wetting and foaming agent to help 
rinse away film and debris. 2. Pan- 
thenol to reduce lactobacilli. 3. Tyro- 
thricin to inhibit oral pathogens. 
TYROLARIS gives a pleasant finish to 
dental procedures and supplies home 
“follow-up” to professional treatment, 
including artificial restorations. 


5 
MERCK SHARP & DOHME 


DIVISION OF MERCK & CO., Inc., PHILADELPHIA 1, PA. 
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Ov PIPE PV-25 1 REQUIRED PUMP 
, MODEL 
¥," PIPE PV-25 1 REQUIRED 4, P600-A 

ie _ ” 

, 4" PIPE PV-25 LREQUIRED & gy “myst” whenever you 
| 5" PIPE PV-25 1 REQUIRED : remodel or build your 
| %" PIPE PV-25 1REQUIRED © Py nrtel Clint E 

' a) 

Or PIPE PV-25 1 REQUIRED ~ 





= every new Clinic or every modernized 
clinic includes CENTRAL SUCTION as a ‘“‘must’”’— 
the System which has this Central Suction Pump 

in a penthouse, basement or utility room .. . 

and these Suction Bottle Units installed and 

built into each operating room. 

For complete information and practical suggestions 
which will help you plan your clinic installation— 





Write for McKesson Central Suction Brochure! 


McKESSON APPLIANCE CO. ¢ TOLEDO 10, OHIO 








BOTTLE-TRAP 
CENTRAL SUCTION 
SYSTEMS 
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FOR THE BROAD 
RANGE OF OPERATING SPEEDS 


» The smooth, gentle cutting action that is a kindness to your 
patients is designed into the blade sequences of Busch Burs. 
They are kept at that peak efficiency by the quality of the 
steel, the scalpel-sharp cutting edges and by shafts that are 
guaranteed to be absolutely true! 

Further, their advanced design allows tooth structure to be 
reduced swiftly and with a minimum of pressure through the 
full range of practical operating speeds. 

if you use Busch Burs, you already know this to be so. If 
not, try them! You’ll find them least trying to the patient. 





62 COOPER SQUARE + NEW YORK 3,N.Y. | 
BUSCH BURS « HORICO DIAMOND ABRASIVES » AJUSTO HANDPIECES + STAINLESS INSTRUMENTS 
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Strides 


of 
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Antiquated superstitions on dental therapy have 
yielded in this modern age to scientifically au- 
thenticated treatment—as with Poloris Poultice, 
formulated according to the sound principle of 
inducing analgesia by stimulating hyperemia. 


a In Peloris Poultice, the counterirritant action 
YY a of capsicum relieves congestion, and thus alle- 
TAS viates pain while promoting tissue repair. 

Prompt relief is further assured by the quick- 


Folklore dentistry recom- acting topical anesthetic, benzocaine. 
mended eating the head of a 


spiny-back eel, or other oddi-  §yccessfully employed for direct local action to 

ties from acorns to Zulu cher- i ] ld " ‘ ee Poloris Poul 

ries,as asure curefortoothache, remeve toca? Gental pain, modern Foloris Foul- 
tice is free from the dangers often encountered 
with systemic depressant drugs. 


Poloris Company, Inc., Jersey City 2, N. J. 


POLORIS” 


— for effective pain relief, with reparative stimulation, in ; 
emergency pain, pericementitis, dental abscess, erupting third | 
molar, root canal therapy, gum irritation, and dental neuralgia. 
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profession . . 


dispenser you can get. It fits the neat and 
modern office. Lang’s Jet Repair Acrylic is 
the only pure acrylic that sets in 6 to 8 min- 
utes, cuts down tedious holding or clamping. 
Comes in Pink, Clear and New-hue tooth 
shades. 


NOW! JET REPAIR 
ACRYLIC IN NEW 
JET DISPENSER... 


A REAL BONUS PLUS FEATURE \Y 


The finest, pure acrylic available for your 
. ready to use in the handiest 


Insist on the original 
Lang Jet Repair Acrylic... 















Just squeeze 
the bottle 




















PRECISION oe 





New design, shorter than usual due to no latch 
—but parts are full size, hardened for longer 


wear. All stainless and non- corrosive mater- 
ials. Furnished for Doriot hand pieces with 
bushing for hexagonal nose, 85c extra. 


ORDER FROM YOUR DEALER 
Young Dental Mfg. Co., St. Louis 8, Mo. 


BS POLISHING ANGLE 








Send for Free Literature 


on our five different types 


of Porcelain Jackets ..... 


CONVENTIONAL 
- VACUUM FIRED 
- PLATINUM LINGUAL 

. PLATINUM REINFORCED 
. DOUBLE STRENGTH 


M. W. SCHNEIDER DENTAL LAB. 


27 East Monroe Street ¢ Chicago 3, lil. 
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DENTAL MFG. CO. 
828 W. Montrose Ave. 
Chicago 13, Illinois 
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. 15 SECONDS 


and X-RAYS are 
ready to read 


with... 





RAPID X-RAY DEVELOPER 


Develops clear, sharp, 
images in only 15 see 
onds. No extra equip: 
ment needed. 


Write for details. 


ROWER DENTAL MFG. CORP. 


Boston 16, Mass. U.S.A, 














Patients rave about Cavitron — dentistry’s gentle method for cavity 
and crown preparation. They welcome the escape from rotary 
motion and the apprehension and pain which patients have always 
associated with the dental bur. 


In clinical tests on 19,825 patients, 19,726 patients chose Cavitron 
over all other cutting methods. 


Saves chair time 


Cavitron’s non-traumatic* action makes anesthesia unnecessary in 
most cases, permits patients to tolerate more preparations per sitting. 
You do more productive work per sitting .. . handle more patients 
in your normal week. 


Makes better dentistry easier 


The unique Cavitron combination — non-rotary, feather-touch 
ay handpiece and relaxed patients — assures reduced operating tension 
and fatigue ... leaves you fresher at the end of the day. 


OPER 


sharp Zach, L., and Brown, G.N.: N.Y. State D. J., Jan. 1956 
’ Zinner, D., and Whetstone, W.: J. Den. Child., Mar. 1956 
5 sec Friedman, J., Lite, T. and Solomon, H.: N.Y. J. Den., Apr. 1956 
‘ Van Huysen, G., Healy, H. and Patterson, S.: U.S.A.F. Med. J., May, 1956 
equip: Butt, B., Harris, N., Shannon, |. and Zander, H.: 1.A.D.R. Abstracts, No. 34, 1956 


See it at your local Cavitron dealer —or write for literature. 





RP, 
C0 CAVITRON EQUIPMENT CORP. 42-26 28th Street, Long Island City 1, N. Y. 
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. The only stannous! ; 


Crest 


A 


TOOTH p 


...28 the only dentifrice known to reduce ¢ 





CHILDREN: 49.3% CARIES REDUCTION 


Summary of results published in the Feb., 1955 issue of 
THE JOURNAL OF THE AMERICAN DENTAL ASSOCIATION 





New Decayed, Missing or Filled surfaces per 100 children 


50 100 150 8=©200 250 300 350 
i | 1 ! | I | 









PREVENTED: 146 new DMF surfaces 








The unique anti-caries agent in CREST Toothpaste is Fluoristan—the 
only fluoride formula known to be effective in a toothpaste. This exclusive 
formula contains active stannous fluoride, which actually combines with 
tooth enamel and improves its natural resistance to decay acids. 


PRESCRIBE CREST WITH CONFIDENCE 


CREST has been tested in the most extensive clinical study program ever 
conducted for a dentifrice. Two representative studies are summarized 
above. But statistics are impersonal, and you may wonder if CREST will 
work equally well among your patients. 


CREST should be even more effective among your patients because they 
receive your advice about other oral hygiene measures. The subjects in 
the studies simply used CREST (or a control) for a year, without oral 
hygiene supervision or instruction of any kind! 


a Fluoristan is Procter & Gamble’s trademark for an exclusive combination Of} gay 





~XUM 







ous) fluoride dentifrice... 





OTH PASTE 


uct caries significantly in normal home use! 








ADULTS: 41.6% CARIES REDUCTION 


Summary of results published in the Feb., 1956 issue of 
THE JOURNAL OF DENTAL RESEARCH 





New Decayed, Missing or Filled surfaces per 100 adults 


50 100 150 200 250 300 350 
l 1 ! l i i ae 










PREVENTED: 84 new DMF surfaces 
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2 THE PROCTER & GAMBLE COMPANY ° 

: ; Office, Division of Dental Research, P.O. Box 133 : 

: AVAILABLE FOR Cincinnati 1, Ohio : 

r . Emphasizes the need for steady Please send copies of the time-saving patient ° 
: 7 pallette“ (QUANTITY) : 
d > a ye care, : place of education booklet entitled The Role of Crest Toothpaste in . 
° e neglect that actually invites ~ 

1] oral diseases . . . also saves your Preventive Dentistry. (No obligation, of course.) . 
° time by explaining the “caution’’ . 

7 on CREST in lay terms, and the NAME D.D.S. : 

? way CREST works to help the > 

y ¢ dentist prevent decay. ADDRESS ° 
- . ) STATE : 
z CITY ( A e 

al . : 
Ee a eeeee a ee 


ution Ol stannous fluoride and a fluoride-compatible polishing agent. 
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Especially tor you— 


Kleenex Tissues 


in a large, 


professional size 


For you, there’s a special professional 
size of Kleenex* tissues, the only tissues 
that pop up, serve just one at a time. 
Professional Kleenex is 15” x 18”, packed 
in a pure white box. You can order regu- 
lar size Kleenex tissues in a pure white 
professional pack, too. This is the pack 
especially designed for dentists. Either 
size available in easy-to-store cases of 24 
boxes. Keep Kleenex handy —for dozens 
of office uses. 


KLEENEX IN THE 
POP-UP BOX IS FAR 
MORE CONVENIENT 


— 










Regular size No. 5101 9” x 10” 
Professional size No. 5405 15” x 18’ 





Order through your 
supply dealer 


*r uM. REG. U. S. PAT. OFF.—K-C CORP, 
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_ effective without exception.” 
_. no doubt as to its therapeutic value.” 


“ ho danger of side reactions 
need be considered...” 


“no contraindications have been evidenced.” 


“Repair of tissues did not 
appear to be altered...” 


drenosem /- 


Salicylate* 


(Brand of carbazochrome salicylate) 


















THE UNIQUE SYSTEMIC HEMOSTAT eee 


DOSAGE: Adults—5 mg. every two hours before surgery for two doses, then 
if necessary 5 mg. every two hours after surgery until bleeding is controlled. 
(2 teaspoontuts of the Syrup orally or 1 ampul intramuscularly.) 


| SUPPLIED: Syrup~2.5 mg. per 5 cc. (1 tsp.} in 4 oz. bottles 
| Ampuls—5 mg., 1 cc., in packages of 5 
1. Kingsbury, B. C., Jr. and Young, H. E.: A Preliminary Report 
. meleiguah oidneammiie anacie ia Calif. State 


AA ; KEN HN ne ewe 2. ss : ‘ie ary Fie ae Rest ‘ * a5 ee a ‘ 
get ie ncaa | ss SAAN LAR EA as nak i ie arlene : A RANG, KS SRG at ante ae aR * SAC au ah Aa 
Wrarkts Ruak Sie arm vt y ea BT gs, Sey ite ae rt PR ASS uo SCY AGES okt Gee ne ahh Re en aa ee Ha ies i 
THE S. E. MASSENGILL COMPANY Bristol, T 
» E. riStol, ;ennessee 


DOCTOR— 


BE WISE and 
ECONOMIZE with 
CENTRAL 


Our No. 3 Unit can be 
supplied complete with light 
adapter, thermo syringe and 


warm air syringe for... 


$787.00. 


‘gen You'll be proud to own this 
No. 3—C. D. M. UNIT equipment which costs less 
and requires less service to 


maintain. 


The Unit with everything that is essential 
for the Progressive Dentist 


SUPPLIED IN ALL STANDARD DENTAL COLORS 
See Your Dealer — NOW! 
OR WRITE US FOR FURTHER INFORMATION 


CENTRAL DENTAL MANUFACTURING CO., INC. 
640 South 3rd Street, Louisville, Ky. 
BOX 686 
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in sanitary headrest covers 
disposable and moisture-resistant — 

; T-Yetrel | 

e@loigpaer fresh, easily-attached cover for each 


patient guards headrest from oily stains 


nufold dental napkins 

soft and absorbent — ideal for 

massaging gums or wiping instruments — 
valuable wherever a high-grade, 


sterile gauze is indicated 





**Indicated in all types of 
restorations, especially in 
deep cavities, under silicate 
cements, and for inlays, 








“P 3 WAYS with 


ndent iiavin: 


| 
(Brand of CALCIUM HYDROXIDE SUSPENSION ) 


PROTECTIVE CAVITY LINER 


1. NEUTRALIZES | 
DN ANOS ooninsk thermal shock 
3. AIDS 


’ ’ 5 
iin cases OF puyipai exposure 





ROWER DENTAL MFG. CORP. 
Boston 16, Mass., U.S.A. 





crowns and bridges. 


rare sona; friterature availa 


PULPDENT (Rower) PASTE (for pulp capping 
he and vital pulpotomy) and PULPDENT (Rower) 
LIQUID stocked by leading dental dealers) 





























At Your 
Command! 


TRIAL ORDER 
$1.50 
Order Sterodent Cleanser 


from your dealer today. 





STERODENT 


Cleanser 


Make Sterodent your prophylaxis assistant! It 
cleans and polishes in one operation... does not 
harm teeth... clings to brush, won't spatter... 
works fast, conserves time, costs little ! 


Patients like its fresh, clean flavor. Save time and 
money with this prepared cleanser... at a cost 
of a penny per patient! 


Use Oraclenz coagulant mouth rinse in your spray 
gun. Strips teeth of mucin quickly. Promotes rapid 
polishing. Pleasantly useful in prophylaxis, extrac- 
tions, impressions, as general rinse. 


Box of 12 Tablets — 50¢ 













{STERILE PRODUCTS COMPANY 





SAN DIEGO 1, CALIFORNIA 
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RICHT SID LEFT SIDE 


BUBISEDMA! HAAR) bots 
ROCKET UKTITXOD | feet 


PRIMACAINE 
wa: Joseph T. Johnson. No compallicatis 


ADDRESS 140 Snediker Road 


aaa tae ee REMARKS: 
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PRIMACAINE Geet 


e 4’ / ¢ 
; INETCTRATION 
| ed se ——_—_ 


} PRIMACAINE comm 


The latest development in LOCAL ANESTHESIA 






No matter what type of operative intervention is involved, 
PRIMACAINE*may be depended upon to induce remarkably 
fo f-¥-¥oMolal-\tial-t1[c MEN [01 [ol 4b’ aol alo ME Tohi-) \ MUNN -To 1] VAN fo) (-Tcehi-te| 
by the patient! 


Try PRIMACAINE routinely in your practice. Detailed 
Talaclauilehilelamelale ma alice] Ma) ololermelsma tet ie 


ae CQ., Inc. 


ic 23 Atlantic Ave. Boa en: Tf. 
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improved 





dental 
cushions | 


ata cal 


denture 
wearers 





over the | 
critical | 
breaking | 


+. 


in 
period... 


2 WAYS 


Softer, more pliable EZO Dental Cushions help the patient make 
a remarkable psychological adjustment . . . they also help relieve 
pain and pressure spots, permit impact on soft, tender gums during 
mastication. EZO Dental Cushions are available at all Drug Stores. 


send for professional samples of ‘uppers’ & ‘lowers’ today 


FREE 


EZO PRODUCTS COMPANY e 5219 CHESTNUT ST., PHILA. 39, PA. L 
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intensive training reflects Rinn’'s 


attitude toward product development... 


There’s no room among the leading industries that sup- 
| ply the dental profession with its workaday materials for 
an “after you, Alphonse’ attitude. That’s why Rinn has 
set a new pace in “improving the breed”’ . . . by bettering 
existing products, by creating new ones to keep abreast 
of dental advances, and by thoroughly—intensively— 
training its representatives in both the theory and prob- 
lems of modern dental radiography. This training reflects 
| Rinn’s belief that superior products deserve men who are 
qualified to recommend them with sincerity and with 
the knowledge that Rinn dental X-Ray film and acces- 
sories produce consistently improved radiographic results. 


For more information regarding the full Rinn line, 
see your dental dealer or write to 





Rinn X-Ray Products, Inc. 
2929 N. Crawford Ave. 
Chicago 41, Ill. 


LEADERS IN DEVELOPMENT OF DENTAL X-RAY TECHNIQUES AND PRODUCTS 











Proof of 


Epllity Sp 


Extra skill and the experience of specialized technicians is recog- 
nized as essential in the construction of precision attachment cases. 





For many years, Boos skilled specialists have taken pride not only 
in producing accurate precision restorations, but also in con- 
structing all typés of restorations with the same meticulous care. 


Comprehensive Laboratory Service 


You can depend on BOOS for a truly comprehensive 
laboratory service that offers the utmost accuracy in con- 
structing all types of restorations . . . service that means 
chair time saved and satisfied patients. 


Each case is entrusted only to thoroughly trained and 
experienced craftsmen who have specialized in one spe- 
cific kind of case and understand the technics and prob- 
lems involved. 


Let BOOS demonstrate these plus values for you on a trial case. 
Then judge for yourself how BOOS extra skill can produce 
practice-building results for you on all your cases. 


For estimates on any specific case, send 
study models or full description. 











EST. ¥ 1902 
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The Precision Attachment Case 





The finest removable restoration obtainable 


The precision attachment case achieves pleasing esthetics, 
normal tongue room and a higher degree of cleanliness. 
Maximum stability and retention are also achieved with 
minimum strain on abutment teeth. 


bOOS 


808 NICOLLET AVENUE - MINNEAPOLIS 2, MINNESOTA 
BRANCH LABORATORIES ¢ Medical Arts Bidg., Duluth, Minn. ¢ Equitable Bldg., Des Moines, lowo 
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Made Particularly 


for You 


Are you tall, medium or short; heavy or a 
lightweight? It makes no difference, the 
Swivlstool is made particularly for you! 
Its adjustability permits it to be readily 
adjusted to you, no matter what your 
height. It is engineered and built to carry 
a weight considerably greater than would 
be normally expected of it. 


The Swivlstool is the ideal answer to the 
profession’s problem of how best to get off 
their feet. It is so designed for universal 
positioning that the operator moves from 
one operating position to another natural- 
ly and almost without effort; the Swivl- 
stool, in effect, becomes part of him. 


Adjustability, Sturdiness, Handsome Fin- 
Swivlstool gives 
you all these. But it is Swivlstool’s uni- 
versal flexibility, the way in which it so 
naturally conforms with the operator’s 
movements that gives it that natural feel. 
That is why you become accustomed to a 
Swivlstool almost immediately. 


There is Only One Swivlstool 
Ask your dealer about it 


A & A Manufacturing Co. 


Warsaw, Ind. 


Since 1920 — mouth proved 


Silicophosphate 
Filling Material 


Used where indicated, Petralit has 
demonstrated its many advantages 
over silicates, amalgams, and self 
curing acrylics. 


Since 1906 Thick Mix Wotraler 


for silicate fillings of greater strength 
— less solubility — more compatable 
pH — better color stability. 


Send for Literature 


. Dental Products Co. 
Phila. 7, Pa. 














LAKE SHORE (05 Ni eunum Signs 
Your Professional PUENIST | 
INVITATION Hl 


* NEAT 











* DIGNIFIED 
* PRICED RIGHT 


WRITE FOr FREE CATAL oG/ 








Le 


LAKE SHORE MARKERS 
659 WEST 19% ST, ERIE, PA 














Colwell DAILY LOG 
Record Supplies for Dentists 


Bookkeeping Systems + Patient’s Records 
Appointment Books + Printed Stationery 
Filing Devices + High quality, quick service. 


Write for FREE CATALOG 


COLWELL PUBLISHING COMPANY 
260 UNIVERSITY AVE., CHAMPAIGN, ILL. 


SPECIALISTS IN PROFESSIONAL RECORDS 
SINCE 1927 

















a complete answer 
to the better management of 


DENTAL, PAIN 





henecetia . Sicscciviicssssccuedbnseccicccests, ES tad. "6 is a 
Phenobarbital Sisteisstaplactsccsvrsese TOR WIG. Ce - . 
net sulfate | PERUSE ESSFRAERECEEFAREO OS 0: 031 mg 


| ENAPHEN WITH CODEINE PHOSPHATE 1% GR. 
Each black and yellow capsule contains: 
The basic Phenaphen formula plus 

odeine phosphate .................. 16,2 mg. (% gr.) 


- Phenaphen No. 3 
PHENAPHEN WITH CODEINE PHOSPHATE 1 GR. 
Each black and green capsule contains: 

The basic Phenaphen formula plus 
Codeine phosphate .................. 32.4 mg. (% gr.) 


Phenaphen No. 4 
_PHENAPHEN WITH CODEINE PHOSPHATE 1 GR. 
Each green and white capsule contains: 

The basic Phenaphen formula plus 

Codeine phosphate ... . 64.8 mg. (1 gr.) 


A. H. ROBINS CO., INC. ° Richmond 20, Va. 
Ethical Pharmaceuticals of Merit since 1878 


Phenaphen’ ®= 
Phenaphen‘ia Codeine 








IMPORTANT 
REASONS 


Literally thousands of dentists have written 
us attesting the merits and effectiveness of 
STIM-U-DENTS and indicating their many 
specific uses. 
FOR BLEEDING GUMS 
FOR SOFT, SPONGY 
GUMS 
FOR RECEDING GUMS 
THE TREATMENT OF 
VINCENT’S INFECTION 
AND OTHER GUM 
PATHOSIS 
AFTER PROPHYLAXIS 


EXCESSIVE CALCULUS 
ACCUMULATION 


CLEANING TRAUMITIZED AREAS 
CLEANING AROUND BRIDGES 
EFFECTIVELY USED WITH ORTHODONTIC APPLIANCES 


10 REVEAL CAVITIES AND LOOSE FILLINGS 
Employed with excellent results as an aid to prevention and 
treatment of PYORRHEA and GINGIVITIS 


Safe e Sanitary e Effective e Convenient 


Ask For FREE SAMPLES for Patient Distribution. 


STIM=U-DENTS 


FINISH WHAT THE TOOTHBRUSH LEAVES UNDONE 











STIM-U-DENTS, INC., 14035 Woodrow Wilson Ave., Detroit 38, Mich. 
[_] Send FREE SAMPLES for patient distribution. OH 8-56 


Dr. 





Please enclose your Professional Card or Letterhead 


Address 





City Zone State 


NOW AVAILABLE: Our new Professional Courtesy Package contains STIM-U-DENTS 
wrapped in bactericidal tissue tubes. If you desire, enclose $1.00 for 200 tubes or $4.00 
for 1000 tubes. 



























CARBIDE TIP 


CUTTING INSTRUMENTS 











Cuclus fple, LueU PLA 40, 


309 Main Street, Niagara Falls, N. Y. 

















Good Study Models Make a Good Impression on Patients 


a _CCCOLUMBBIA 
- RUBBER 

MODEL-BASE 

FORMERS 


Make Neat Bases 
on Study Models 


per Set—I Upper and | Lower To have perfectly smooth, symmetrical, nicely finished 
No. RIX—Jumbo Size ....$4.75 bases on your study models, simply pour plaster or 








No. Ri—Large siavntecsidlbinistis 4.00 stone into formers and mount anatomical casts. After 
_ a roenamepnionet no plaster has set, a beautiful set of models is easily re- 
ee res moved from the soft, flexible model-base formers. 
If you do not have Directions tell how these formers enable you to make 

eur Catalog No. 33, " . 
write for your copy today. upper and lower models which occlude automatically. 


COLUMBIA DENTOFORM CORPORATION 


"The House of A Thousand Models'—also Headquarters for Brown Precision Attachments 
133 EAST 23rd STREET NEW YORK 10, N.Y. 














GROFF Appointment Cards 


Two accepted styles and copy 
to serve every dental office. 









Single packet only $2.50 
Two packets only 4.25 


Through your dealer 





Standard design Clock design 


THE MOTLOID COMPANY e- Chicago 10 


‘tN CORPORATE DO 








Any Desired Temperature... 325° F. to 1750° F. 
--- can be repeated accurately 


FURNACE Ideal for dental offices and medium-sized 


laboratories. This wax eliminating furnace 
No. 333* is your assurance of precision and low 
cost operation. |. D. 3" x 254" x 3". Fur- 
nace includes porcelain tray, pilot light, 


Mighty-Midget counter-balanced door, automatic control 
$68.00 and pyrometer. 


*Approved by Underwriters’ Laboratories 
; Pri 


Formerly 





é 
Also LD. Temp. Range Wattage All Steel Stainless 
Model 434 DL* 416"%x35%%"x4%" 325° F.—1600° F. 920 $86. $99.00 


K. H. HUPPERT COMPANY *2,cx0, ors tyen 


Manufacturers of Electric Furnaces and Ovens 
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GIVE YOUR PATIENT 
PASTER PAIN RELIEF with BUFFERIN 












Comparison of Blood Salicylate Relieve the pain attending dental treatment — whether 
levels after Ingestion of Aspirin extraction or cavity preparation—by recommending 
eer BUFFERIN. This antacid analgesic acts twice as fast as 
aspirin. In ten minutes after taking BUFFERIN the blood 
UFFERIN z salicylate levels are higher than those attained with 
8 a . « ° ° . 
FA 8 aspirin in twice the time. 
ar). —'° $ Gastric distress is almost unknown when BUFFERIN is 
Fs = taken, even in large doses, for BUFFERIN is antacid. 
, pee : Your patients will appreciate BUFFERIN’S se 
et gd SS prompt antacid analgesic action. 
ry Pn 3 BUFFERIN contains no sodium, 
” Lal © 
a ¢ 











BUFFERIN. 


Does Not Upset the Stomach 


EACH BUFFERIN TABLET —- & 
contains 5 grains of acetylsal- —_ ——s : 
icylic acid, together with opti- os 
mum amounts of the antacids 


lumi lyci ° 
a Oe an careCnatate and maB- — BRISTOL-MYERS CO., 19 W. 50 St., New York 20, New York 








NedTopanol| 


Neclopanols 


the 
NEWEST 





4 os 


It’s —— 


TOPICAL 
ANESTHETICS 


— PRODUCES 
mel ollie Mel -1-1 Mer silat meolalto 
thesia never before obtainable 
in a topical anesthetic. Neo- 
Topanol is ideally suited for 
anesthetizing the site of needle 
oleae ill a-mam ol alol mma some ald lolol -laaali< 
injection 

Order a supply of Neo- 
Topanol from. your Cook-Waite 


6a fa 


AY Nt V1 ] 


—. 


They'll arrive safe 
...and pronto... 


by GREYHOUND 
PACKAGE EXPRESS 


Here’s why so many people 
are now using Greyhound’s 
same-day service... 


@ Greyhound’s frequent sched- 
ules get any shipment on the 
road quicker .. . to its desti- 
nation sooner. 


@® Weatherproof compartments, 
minimum of handling. 


@ Heart-of-town arrivals be- 
cause of Greyhound’s cen- 
trally-located stations— 
everywhere. 


@ Best way to get same-day 
service. (Usually up to 500 
miles.) 


@ Exceptionally low rates. 


Want more information? 


Call or visit your 


Greyhound agent for 


¥ iciatinneanecl 
i= 


ee m on uty 


GREYHOUND 





rate lists, literature! 


® 





— 


ation? 
four 
it for 
ure! 
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ELIMINATE DOUBT 
USE IMPROVED BITE-WING TABS 

Insure distortion-free results 

Easily attached. Economical, box 

of 100 tabs only $1.50. Order 

from your dealer now. 
PITTSBURGH SPECIALTY CO. 
524 Federal St., Pittsbrugh 12, Pa. 

















Jackson Removable Orthodontic Appliances 


For General Practitioner and Orthodontist 
21 Years Experience; Write For Details. 
Appliances furnished on dentist’s prescription 


JOHN E. HERMAN 














101 West 42nd Street New York 36, N.Y. 
DENTAL 


, SURGICAL 
MIRRORS MIRROR 


ESTABLISHED 1907 REG. U.S. PAT. OFF. 


ANZELL SPECIALTY MANUFACTURING CO., INC. 
39-45 FRONT STREET BROOKLYN 1, N.Y. 
WORLD‘S LARGEST MANUFACTURERS OF QUALITY MIRRORS 


A Good Alloy Need Not Be 
SAT LITE SAVE up to 36% 








FINE OR 
REGULAR CUT 
























CHECK THESE PRICES @ ete 
e Start now to use e SPEYER 
this tested, accepted motts wire MAQN 
alloy that has been A D A e MY : 
used by leading 1 al r nol TOL 
Dentists throughout > ek eae e WR ARC. 
the country for over 
25 years. Speyer’s Alloy is ” 
carefully made from C.P. SPEYER SMELTING & REFINING CO. 
metals. You will find it 216 Medical & Dental Bldg., Seattle 1, Wash. 
amalgamates smoothly in Please send me quantity checked at price 
minimum time, carves eXx- indicated. Orders over 20 ozs. F.O.B. Seattle 
ceptionally well in ten min- 1 oz. @ $2.00 per oz. 20 oz. @ $1.70 per oz. 
utes and produces a hard, 10 02. @ $180 per on. 50 on. @ si38 Der OF. 
well-sealed mass that pol- 100 oz. @ $1.40 per oz. 
ishes beautifully. I enclose check for 
@ 6814% silver. ; Dr. 
oy an ae expansion in Address 
* 6 ee flow 24 hours after amalgama- City State 
* Goalies directions with every bottle. If your dealer can’t supply you, order direct 
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They won't know 
unless you tell 
them... 


.... the potent enzyme, Caroid, in 
Caroid Dental Powder liquefies hidden 
proteinaceous food particles, -mucus, 
and organic debris that can’t be reached 


by brushing alone. 


.... the gentle cleansing and polishing 
base of Caroid Dental Powder also safe- 
ly cleans the teeth and gives them a 
fresh, sparkling brightness. 


they won’t kKnOW unless you 
tell them... . about the two-way (me- 
chanical plus enzymatic) action of 
Caroid Dental Powder! 


Caroid Dental Powder is an ethical 
dentifrice, never advertised to the laity. 


CAROID DENTAL POWDER 


AMERICAN FERMENT COMPANY, INC., 1450 Broadway, New York 18, N. Y. 





sn 


c 
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DENTISTS EVERYWHERE NOW KNOW WHY 


Viceroys Are Smoother . 


THE VICEROY TIP HAS... 


Professional men who have studied the as many filters as the other two largest- 
microscopic analysis of the Viceroy filter selling filter brands. That is why Viceroys 
now know why the Viceroy taste is are smoother by far—never, never rough. 
smoother—never rough. Only Viceroy That is why so many dentists now smoke 
has 20,000 tiny filters in every tip—twice and recommend Viceroys. 


Yes, smoother taste because there are 


TWICE AS MANY FILTERS 
IN EVERY VICEROY TIP 


as the other two largest-selling filter brands! 


Viceroy 9 Brand B Brand C | 


VICEROY 


Filter Tip 


CIGARETTES 


Viceroy’s exclusive filter is made from KING-SIZE 
pure cellulose—soft, snow-white, natural! 














Send for 
your Ba.44-8 copy 





off the press. 


Tris NEW Crescent catalog is 


ready... Included is an illustration 
and description of every 
ARTICULATOR from the Crescent 
Line. Shown also are the accessories 
and articulator parts numbered 
for your convenience. A complete 
price list and handy order form 
comes with the 20-page brochure. 
A copy will be mailed to you 
without obligation by return mail. 





CRESCENT DENTAL MFG. CO. 
1839 S. Pulaski Road « Chicago 23, Ill. 


Please send Crescent Articulator Catalog to 
Dr. 
Address 








Zone 





City 


State 

















Jhe HU-FRIEDY 
ASPIRATOR 


This Aspirator operates by water pres- 
ure obtained from the faucet of the 
wash bowl. It has proven highly efh- 
cient and is recognized more advan- 
tageous than mechanically operated 
aspirators. 


Can be adapted to many shaped 
faucets whether round, oval or irregu- 
lar. There are no wearing parts. 
Therefore it will function indefinitely. 
All parts are heavily nickel plated. It 
has a reversible flow which provides a 
means for quick and easy cleaning. 


The complete outfit consists of As- 
pirator, 8 to 10 feet of pure gum tub- 
ing specially designed for this Aspira- 
tor and also the Coupland Suction 
Handle with 4 sizes of detachable tips. 
These tips are accepted as standard 
equipment and approved and used by 
the U.S. Government. 





Prices on extracting Forceps and 
Bone Rongeurs have been reduced 
recently. 








HU-FRIEDY, INC. 


3118 N. Rockwell Street, Chicago, III. 


| 
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Most patients honestly believe they are 
cleaning their teeth more effectively by 
hard scrubbing. Yet, professional men 
are well aware of the serious damage 
which can result. 


The Oral B is an excellent aid to the 
doctor who prescribes gentle care. This 
softer brush is designed for use on both 
teeth and gums without injury. The 
2500 smaller, smooth-top, synthetic 
bristles make thorough cleansing far 
easier and safer. 

Try the Oral B yourself and notice 
how pleasant and gentle it is. We be- 
lieve your patients will be quick to ap- 
preciate the difference. 


In 3 sizes for ALL the family 


TOOTHBRUSH 


ORAL B COMPANY | San Jose, California + Morrisburg, Ontario 
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ADDRESS DATE 












erat £50 me. 
(tif. Ciafad # 
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for preferential treatment 


/ TERRAMYCIN 


BRAND OF OXYTETRACYCLINE 
simple to prescribe 
dependably effective 
well tolerated 


For rapid control of the majority of infections encountered in 
everyday dental practice, simply prescribe convenient-to-use 
TERRAMYCIN ... no injection needed. 

Capsules—250 mg., 100 mg., 50 mg. Tablets (sugar coated) —250 
mg., 100 mg., 50 mg. Oral Suspension (flavored) —250 mg. per 
5 ec. teaspoonful. Pediatric Drops—100 mg. per cc. Supplied in 
10 ec. bottles with dropper calibrated at 25 and 50 mg. 

In most cases a minimal adult dose of 250 mg. four times daily 
is sufficient. For children, the dosage is proportionately less 
(based on 10 mg. per lb. daily, in divided doses). 


Dental Department (Pheer) 
PrizEr LABORATORIES, Division, Chas. Pfizer & Co., Inc., Brooklyn 6, N.Y. Pfize Y) 
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New for TWO SPEED 


BALL-BEARING LATHE 
Canker Sores 


nae $65.00 
Astringent, germicidal, deodorizing 

and prophylactic for “dirty mouths” NEVER NEEDS OILING 
—speedy, safe, effective. TENICIDE ) 
(Nason’s) is widely used by the pro- 

fession and dental schools. Sample on 

request. Write TAILBY-NASON CO. 


Kendall Square Station, Boston 42, Mass. 





Tenicide 


Enesco No. 41 


Beautiful black enamel 
lustre finish—chrome trim. 
1/6 HP... 1750-3500 RPM. 


SECURITY 


BONDS 


See it at your dealer 


EMESCC DENTAL CO. 150 Fifth Ave., New York 











In just minutes, | get a complete financial picture ot my ye leelas 
. day by day... every day. 
See for yourself what a work-saver Histacount is 


. mail the convenient coupon today we obligation. 





"PROFESSIONAL PRINTING COMPANY, INC. 
NEW HYDE PARK, N. Y. 


i ccteanaes Please send free Histacount | 


1} 
j 
! 
Bookkeeping samples and literature, no i 
obligation on my part. | 

j 


Dr 





DDE nerve eitiiamanaaaiiaianiae 








Ula: Duprovema@a,s 


| All designed to » 


give you better 


prophylaxis 





faster..... ig 


NEW DENTICATOR POLISHER with 
N annular ribbed construction produces a 
definite Controlled Lip-Action under the 
gingival free margin for fast cleaning and 
polishing operations. 








Contour conforming lip-spread contacts 
four times more tooth surface . . . speeds 
treatment time 4 to 1. 





Built-in reservoir holds dentifrice secure- r 
ly for gradual escape to working lip, fed 

by compression through central opening 
of cup. Centripetal action eliminates 


spraying. 











NEW DENTICATOR SHOCK-PROOF BRUSH has 

















. Y 
knee action performance with floating power. Unusual “ey 
flexibility allows Natural Bristle brush to run cool and ' 
smooth. Eliminates burning sensation. Vibration is ab- co 
sorbed in rubber socket base. so 
NEW DENTICATOR TAPERED TUFT effectively ti 
reaches areas inaccessible to the lip of cup or brush... . 
excellent for interproximal spaces, bifurcated roots, fos- a 
sae, grooves, etc. Smooths after spot grinding, equillibra- . 
tion and for finishing amalgam and gold restorations. or 
All three snap on handpiece. Sl 

m 
Ask your Dental Supply Dealer for ti 
de 
DENTICATOR : 
tk 
PROPHYLAXIS .° 
POLISHERS « BRUSHES e¢ TUFTS « HANDPIECES ur 
Manufactured in U. S. A. by Sl 
THE DENTICATOR CO., Inc. 
1068 Mission Street « San Francisco 1, California 7 
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Add this free 
reference work to 


your professional library 


You know the old saying, Doctor. 
“You can’t judge a book by its 
cover.” 

Well, that certainly applies to 
“Platinum-Palladium-Gold in Den- 
tistry.”” Because . .. behind the 
plain cover of this book is a very 
handy reference work. 40 well- 
organized pages that classify and 
simplify the data on precious 
metals. 

This book describes the proper- 
ties and characteristics of the 
dental alloys. Outlines their suit- 
ability for different types of pros- 
thetic dentistry and orthodontia. 
Defines the mechanical properties 
of dental golds. Points out their 
significance. Lists sources of 


supply. 
Platinum Metals Division 
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ee ee 


You’ll find it a valu- 
able addition to your 
professional library, 
Doctor. Just use the coupon 
for your free copy. 





Platinum Metals Division 0-6 

THE INTERNATIONAL NICKEL Co., INC. 

67 Wall Street, New York 5, N. Y. 
Please send me my free copy 


of “Platinum-Palladium-Gold in 
Dentistry.” 


Name 





Street 





City 





State 














THE INTERNATIONAL NICKEL COMPANY, INC. 67 Wall street, New York 5, N. ¥. 
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Your Week’s Appointments at a Glance! 
in Bosworth 


BA lee Appointment Book 
oa No. 30 















ESS 
REY 





Aon re 
BOSWORTH 





A complete week on one spread 
with ample space for production 
schedule, phone numbers and other 
information. A real convenience and time 
saver for busy dentists. Always current; no 
soiled unsightly used sheets. Can be used as 
one appointment book for dentist and hy- 
Order from your dealer or direct gienist or two dentists, No, 30 


MINISMMT TT ltr mariah = if desired. Attractive Only °€ —_ 


loose-leaf leatherette 
531 S. PLYMOUTH COURT, CHICAGO 5, ILL. 7 ‘ 
binder, 91x 12..... Refill,1 yr. $BSoO 








they don't 
Col-t-mm dal-iig 


YOU GAIN UNEQUALLED 
CLINICAL ADVANTAGES... 


...with Ames Crown, Bridge and Inlay 
Cement: superior toughness, freedom from 
chipping and flaking, resistance to shock 
and lateral stress, great retention power — 
important clinical properties that remain 
unequalled after more than 60 years! 


CARBIDE 
=18) 5 $-) 


“Enduring as the Pyramids” @* 
“ " The W. V-B. Ames Co. 
. Fremont, Ohio 
AEROS GRA MUA cee a ARAN 


Through your dealer 


EMESCO DENTAL CO. — 
150 Fifth Ave., New York 11 
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| eSaajQr— reasons 
why you 
$300 Licnd 
(equipped) snou d : 


‘ buy a 


— | CERTIFIED“ 


MOBILE DENTAL CABINET 














pentane 


| ae a 1. Craftsman constructed of 
ae all steel to last a lifetime. 


2. Quality built of the finest 
materials available. 





enn eee 


3. Exteriors and interiors 
are finished with 
melamine compounded, 
"| Chip-resistant, oven- 
| baked enamel; in 

all colors. 


4. And... THEY ARE 


























D-906 HM PRICED LOW! 
$315 
(equipped) 
D-507 HM 
$180 
(equipped) 


| © SEND FOR CATALOG & PRICE LIST 
| OF COMPLETE LINE 


NAME OF NEAREST DEALER UPON REQUEST 


: CERTIFIED rrooucrs, inc. 


41 VAN BUREN ST. © NEWARK 5, N. J. 


t 
Wail teenies tea ricrwoe attene 





ie, 


a) vas, ethers Aertel. 
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10c per word, initials 
and figures used each 
counting as one word. 
Please send remit- 
tance with your order. 


WANT ADS 


Restricted to help and 
positions wanted, and 
practices wanted, and 
practices for sale. The 
minimum charge is $5 





FOR SALE: Airdent, like new, green finish. 
All accessories, operating manuals, large amount 
of cutting and cleaning powders, four carbon 
dioxide cylinders. One thousand fifty dollars. 
Dr. S. E. Miller, 4080 Erie St., Willoughby, 
Ohio. Telephone, Willoughby 2-4575. 


DENTIST WANTED, Ohio license, age over 
thirty years. Retiring in near future. Large 
private practice, cash business demanding max- 
imum fees. Give full information, age, experi- 
ence, etc. No money required. Good future. 
“GE” Oral Hygiene, Pittsburgh, Pa. 





FOR SALE: Two-chair fully equipped air- 
conditioned dental office. Located Northwestern 
Ohio at county seat with only two other dentists 
in county of sixteen thousand population. 
Health reason for selling. Dr. D. S. Teters, 
Paulding, Ohio. . 





DENTIST WANTED: Illinois license; gen- 
eral practice. Excellent working conditions. 
Practice well established. Salary and commis- 
sion. Start immediately; three other dentists in 
ig A. Morman, 204 W. State St., Rock- 
ord, Ill. 





SEATTLE, WASHINGTON. Excellent 
ground floor location, seven operatories com- 
pletely plumbed and wired, large waiting room, 
business office, darkroom and _ laboratories. 
Heat and water included. Very reasonable rent- 
al. Five-year lease with option to renew. Avail- 
able October 15. “GB’’ Oral Hygiene, Pitts- 
burgh, Pa. 





FOR SALE: On busy residential street in 
West Philadelphia, completely renovated and 
modern dental office and home, occupant has 
established practice in suburbs, and must limit 
practice to suburban office. Wonderful oppor- 
tunity to step into a very active location. L. M. 
Cohen, 4748 Woodland Ave., Drexel Hill, Pa. 





FOR SALE: Modern, completely furnished 
oral surgery practice in western Pennsylvania. 
Only surgeon in area. Excellent hospital ar- 
rangements. If qualified, can become chief of 
dental service. Would be suitable for general 
practitioner with training. ““GF’’ Oral Hygiene, 
Pittsburgh, Pa. 





FOR SALE: X-ray laboratory, fully equipped 
for teeth and stereo sinus, mostly dental films; 
in southern California. No state license neces- 
sary. Complete equipment and supplies. Estab- 
lished over thirty years. Price, fifteen hundred 
dollars. Unusual opportunity. Being sold on 
account of sickness. ““GG’’ Oral Hygiene, Pitts- 
burgh, Pa. 





FOR SALE: Very reasonable, large two-chair 
dental office with equipment including x-ray. 
Excellent opportunity to start immediately in 
top downtown location; growing industrial city 
of forty-five thousand in southwestern Ohio. 
“GC” Oral Hygiene, Pittsburgh, Pa. 





FOR SALE: Modern well-located dental of- 
fice established twenty-five years in New Castle, 
Pa. Dentist retiring. “‘“GD’’ Oral Hygiene, 
Pittsburgh, Pa. 








it tor 30 years! 


Favored by dentists since 1925, 
NYKO Denture Cleansing Pow- 
der cleans with safety, keeps 
plates wholesome, removes nic- 
otine stains. Uniquely different 
in formula and results. Send 


2I’ve Been Boosting 





for samples. 


NYKO, Inc. 225.W- Shicage Avenue 


Chicago 10, ill 
Send forsamples of Nyko Denture Cleansing Powder. 


Dr. 











Address City 
eeeeoeneveeeee 88 &@ @ @ 








FOR SALE: Dental practice; two operating 
rooms; due to recent death of dentist. Located 
in Professional Bldg., 80 Hanson Place, Brook- 
lyn 17, N.Y. Write Mrs. Herbert F. Whalen. 





NEW YORK ASSOCIATE WANTED: No 

financial outlay; salary and commission, must 

be ambitious and willing to prove self. Located 

about ninety miles outside New York city. Re- 

ply in detail, include picture, religion and mari- 

= status, etc. “GH” Oral Hygiene, Pittsburgh, 
’ 





Here is an opportunity to participate in a 
group practice plan committed to the develop- 
ment of prepaid dental care and sponsored by a 
consumer cooperative which assumes all finan- 
cial risk. Six thousand five hundred dollars to 
twelve thousand dollars per annum depending 
upon experience, skills and tenure. Washington 
State license required. Group Health Dental 
—- 118 Broadway, arth, Seattle 2, 
ash. 





WANTED: New Jersey home-office dental 
practice to rent or buy outright in a progres- 
sive urban or suburban community. Please give 
details. Replies held strictly confidential. “‘G]”’ 
Ora! Hygiene, Pittsburgh, Pa. 





Massapequa, L.I., luxury split level home and 
office double garage basement, Merrick Rd. 
corner, thirty-three thousand five hundred dol- 
lars. 475 Merrick Rd., Mr. Stechel, PYramid 
9-9340. 
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WHO'S WHO AND WHERE 











Although we aim for accuracy in this index, 
last-minute changes often alter page numbers 


and positions. 
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\ Saas -CAINE 


(Gan-Aiden) TOPICAL ANESTHETIC 











e FAST ANESTHETIC ACTION 
e DEEP PENETRATION 
e NO NEEDLE PUNCTURE PAIN 


e NO PAINFUL INSTRUMENTATION 
DURING SCALING OF TEETH 


e REDUCES PATIENT'S FEAR 


Owet SUacERY 


® Super-Caine Oint- 
ment for Post 
Extraction Pain. 


® Prevents Dry 














ORDER THRU YOUR DEALER 
7. be we meow te) © bal on 2 


P.O. Box 208 Preuss Station, Los Angeles 35, Calif. 


Sockets. 
e Promotes Healing. 


® For Use with New 
Dentures. 


® Relieves Sore Spots. 
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Refreshing as a 
breath of Spring — 


GREEN MINT 


: (Chlocoplyll) MOUTHWASH 
Ideal at the chair 


SPECIAL 
PROFESSIONAL 
OFFER 








@ tastes wonderful . . . no “medicated” flavor 
e really refreshing and deodorizing 7 
e available at all drug counters 


Only $2.50 HUDSON PRODUCTS - JERSEY CITY 2, N.J. 
per gallon 
(makes 4 gallons) 
—— , - 
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SURGICAL cEmae 









Allays post-operative pain; aids healing under 
aseptic conditions. Use it for all sockets after 
extraction. Other uses and the techniques in 
each package. 


Booutes he~ 


ee ee 


Two sizes in both | Westward Dental Products Co. OH 86 
p argy tins: Mayo | 1037 Polk St., San Francisco 9, Calif. 
and slow setting. | Send illustrated catalog to— 

Mail coupon for catalog. Tells about | Dr 
WONDRPAK, TEMPAK, Saliva Ejec- 
tors and all Westward products and | ee 
instruments. Covers advanced tech- ———---—_—— 
niques pioneered by Westward. My dental dealer: is 


WESTWARD DENTAL PRODUCTS CO. 

















1037 POLK STREET «+ SAN FRANCISCSD 9, CALIFORNIA 







































NO GLUEING — 
Supt _ — il 
TABS 


JUST PRESS 
FLAPS TO 
FILM WRAPPER 
@ USE WITH ANY SIZE OR SHAPE DENTAL FILM. 
@ NO GLUEING — READY FOR INSTANT USE. 
@ SAVE 70% OF BITE-WING EXAMINATION COST. 
At Your Regular Dealer. 


KUMFORT-TYME CO. 


SEND FOR 
FREE 
SAMPLES 


P. O. BOX 955, BEVERLY HILLS, CALIF. 
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@ Non-Toxic @ Non-Evaporating 
@ Non-Irritating @ Non-Acid 

€ 
Surface Anesthetic 


Order from your dental dealer > 
a. 





e., Pittsburgh, 





y Co., 4614 Fifth =~ 








Num Specialt 
SHARPENED 


BURS “A> NEW 


Steel, and machining it to shape, are the main cost in 
new Burs. Sharpening is final operation. No need to 
throw away your old Burs. They’re valuable. Send them 
to us. First, we sort and select. Then expert craftsmen 





Precision holders guarantee accuracy. Streams of water 
preserve temper while each edge is ground. Result: a Bur 
that really cuts and cuts and cuts! 45¢ per dozen; intro- 
ductory offer of 4 dozen only $1. Send a box of old Burs 
a ee NOW ... see for yourself how cool they run... how 
50¢ ea. well they cut. 


HANDPIECES compterety 


Fitted Bearings, Gears, Shafts make the difference in a 
Mullen job. Each housing or shell is fitted not with just 
stock size shafts, but with shafts that are ground indi- 
vidually to compensate for the wear in that particular 
angle. Then gears and bearings are all fitted, bringing 
the handpiece back into perfect, smooth-running align- 
ment, just like new. Only skilled men of many years ex- 
perience work on your handpiece. You’ll be delighted 
with the smoothness and ease with which you use a 
handpiece after it has been Mullen Serviced. 


Send postcard for SATISFACTION 
GUARANTEED 
ros. 6803 S. Chicago Ave. 


FREE mailing box. 
Chicago 37, Ill. 


Reground 45¢ 
Introduc- 


Burs 
per dozen. 
tory 4 doz. $1. Vulc., 
Surg., Finishing Burs 


Carbide Burs 





MN 


Standard Contra- 
angles Rebuilt $5.75 
Special types: Densco, 
Midwest, Adjustable, 

hayes . . . estimates 
on request. Straight 


State probable Handpiece at $10. 


contents. 


grind edge by edge down to next standard size Bur., 





























K ACH NEW DENTURE 
: IS A PROFESSIONAL 
INVESTMENT IN FUTURE 


PRESTIGE 











Will your dentures still do justice 
to your meticulous workmanship 


Will your patient have cared for them properly — pre- 
served their lustre and delicate molding? Will you still be 
proud of them, as representative of your prosthetic skill? 

Your helpful instruction in the professionally approved 
method of denture cleansing, at the time of insertion, will 
help assure proper care — six months after, or six years 
after. 


The “Easy”’ Way is the “‘Best’’ Way 


The Polident “soak-and-rinse” method is so easy, so safe 
and gentle, yet so effective — it floats away debris, re- 
moves stains, and completely destroys all denture odors, 
without risk to fit and finish from harsh abrasive scrub- 
bing or excessive handling. 

Your patient...and your prestige...deserve the best! 





Write for generous supply of 
iree office samples 


HUDSON PRODUCTS 
JERSEY CITY 2, N. J. 


by 
dentléte than any other 
denture oe 
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—~" THIS SPACE RESERVED 
~ for a tooth that must last for'63 years 















































An enlarged mounted copy of this picture is yours for the asking 


Start your young patients on a 
lifetime habit of good oral hygiene: 
1. Regular office visits for your 
prophylaxis and treatment. 2. A 





home routine of regular tooth- 
brushing. 3. The use of a good 
cleansing dentifrice, such as pleas- 
ant-tasting IPANA.® 











BRISTOL-MYERS CO., 19 V’est 50 Street, New York 20, N. Y. 








